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SERIOUS FIRE AGAIN |  ppeetag, Organizes 1853 POSTALS’ PROGRESS 
VISITS PATERSON) yay THE HOME ~—_s'S NOT REVEALED 


Loss Over $300,000 With Considerable \, Ups x 2 Insurance ie Company | Report on Examination Doesn’t Show In- 


Insurance Involved—Adjustments surance in Force or Number of 


Being Made. — : New York Policyholders. 


NO ONE COMPANY HIT HEAVILY. “THE INCAS REALTY co.” FORMED. 








Entire City Threatened at one Time Elbridge G. Snow, President lit Takes Over Postals’ Real Estate~ 


and was ey ae Stood MAIN OFFICE, 56 CEDAR STREET Treatment of Provident Sav- 


ings Business. 
. CASH CAPITAL, $3,000,000 
A fire that for a time threatened the Assets, January Ist, 1912 $32,146,564 | The report on the examination of the 
entire city visited Paterson, N. J., on! Liabilities (including capital) 18 331,124 | Postal Life Insurance Co. by the New 
Sunday last, and before it was fully| Reserve as a Conflagration surplus 1,800,000 | York Insurance Department has been 
under control had wiped out a number Net Surplus over all liabilities and reserves..............0000..00ee8% 13,815,440 | placed on file at Albany. A year has 


of prominent business properties. First SURPLUS AS REGARDS POLICYHOL DERS, $18,615,440. lelapsed from the time the examination 


| . 

| was ordered and the filing of the re- 
| 

| 

| 


estimates placed the loss at $500,000,| — 1 and | li 
but more careful estimates fix the nsures against oss of real an persona property, ra Sree 


amount at $390,909, or possibly less. use and occupancy, earned profits and 
Those who watched the initial blaze commissions by 


wa Fire, Lightning, Wind-storm, Automobile and —_—*!"°e_t_ reinsured the business of the 


the flames spread, feared a repetition | Provident Savings Life ir January 
of the conflagration that swept the Inland Transportation Risks 1 y971. 


city a few years ago, and were thank- | The chief points of intere 
ful when the energetic and well di |nection with the compan 
rected efforts of the firemen finally a ay ae ee ee 
brought the flames under control. eee ae eee 
When the seriousness of the fire was 
appreciated the fire departments of maintain an agency staff; 
Passaic and other nearby municipali- treatment of old policyholds« 


ties offered aid, and although it was3)| 24.9 Entered United States |into the company through its re- 
not needed the fact that it was avail-| North British 1866 linsurance of a Provident Savings 
able was decidedly comforting to Pater- | Life and other companies 

sonians. 

Starting in Diskon’s department " 
store on the northwest corner of Main Nowhere in the report 
and Van Houton streets, the fire jump- and Mercantile nention of the amo + of 
ed both streets and began working | force on June 30. 1912 } } i 
north and west. of the company’s policies or p -vhold 

Properties Burned. | C ers. The company’s statement of 

The Gursley building on the south-| Established 1809 nsu rance 0. ess as of December 31, 1911, si 
west corner of Main and Van Houten a loss of 3,552 policyholders and « 
streets, contained the Nicolet moving ‘rease in amount of insuran 
picture showhouse, which was recently f $8,919,278. It is therefore 
purchased from Metz & Gold by Joseph 
Rengle and Frank Zimmerman for $6,- 
000. The Fashion Cloak and Suit Com-| Since 1866, when the North British & Mercantile entered the United 
pany, next to the moving picture show- 
ig ag yp FF prog States, 1,833 Fire Insurance Companies have failed or retired Treatment of Provident Policyholders. 
tea and coffee store of Thomas Ander- 
son, of New York city, adjoined the 
cloak store. 

B. H. Spencer, principal of Spencer’s 
business) college. occupied a consider- 
able portion of the upper three floors 
of this building. Other occupants were 
Bennett & Harding, who conducted a 
mail order business, and the Silk City 
Music School. Their losses are total ? ; : | 
Mr. Spencer has leased space in the 4 RE you in the right place? Men of matured date received nothing 
Katz building, ordered typewriters and ae = ; . count of surplus earnings 
all necessary furnishings and will open ability, who are ambitious to succeed, \ hint of the same thing 
his school in its new quarters tomor- this isolated paragraph 


row morning. The Loomfixers and vy will find an opportunity with us. all criticioms of methods and 


port, which considers the condition of 
the company as of June 30, 1912. This 
is the first examination of the company 








order” life insurance, 


Insurance In Force Not Shown. 


Lo, 


ye to tell from the report 
an) progress in this resp. 
the succeeding s months 


the examinatior 


The Postal Life has een 
cised because o the 
sults on maturing p 
dent Savings and the I 
this matter briefly) A « 
amination for 1911 and 
months of 1912 was made 
dent’s matured endowment 
maturing since 


distribution 














Twisters occupied space on the top - i with policyholders applic 
floor of the building. Meetings were Results will be recoonized. ‘direct business,’ but to 
held there every night in the week = business—Mutual Reserve 
and all the !odge paraphernalia was 
totally destroyed. 











Life and Provident Savi 
again when referring to the record of 


The Paterson Newsboys’ Association resisted claims “As prepared by the 
company December 31, 1911, all claims 


was als» among the fire sufferers. The 
in this schedule were on Provident 


(Continued on page 13.) ‘ - 
policies. All these cases were in suit, 
e and, with but one exception, all were 


DIRECTORY OF DEPARTMENTS in judgement.” 
HOME OFFICE, PITTSBURGH, PA. | What Are “Commission Dividends?” 





W. C. BALDWIN, President HOWARD 8. SUTPHEN, Director of Agencies | The Postal advertises that it pays 
commissions and renewals to policy- 
holders, and concerning these pay- 
|}ments which correspond to the divi- 
| dends paid by other companies, the re 

















port says; “Beginning with the year 
1910 the Postal provided in its con- 
tracts for guaranteed ‘commission divi- 
dends.’ In 1910 these dividends were 
9% per cent. of the premiums payable 
at the end of the policy year. August 


7, 1911, a policy form was issued pro- 
viding a first-year ‘commission divi- 
dend’ and on renewals a further guar- 
enteed dividend of 9% per cent. On 
the ordinary life forms this first-year 
‘dividend is the present value of as- 


sumed mortality gains according to the 


select and ultimate method with 0% 
per cent. interest assumption. This is 


the amount which in addition to the 
loading is atowed to ‘ageney companies 
as pa expenses for securing 
new paises by Section 97 of the In- 
surance Law. On the limited payment 
and endowment form in addition to 
the present value of mortality savings 
there is also allowed as part of the 
first-year’s guaranteed dividend the 


difference between the loading on such 








policy and that of an ordinary life 
policy of the same age and amount.” 
Margin For Expenége. 
A tabulation is furnished with the 
report to show the gross and net pre- 
miums at age 35 for an ordinary life 
policy, 29 payment life and 20 year 
endowmen ind the amount of the 
gross) premiums applicable to general 
expenses. This tabulation shows that 
ft leducting the first year’s reserve 
and the first year’s guaranteed divi 
dend there remains for expenses from 
about a third of the gross premiums in 
the case of ordinary life policies) down 
o less than a fifth in the case of 20 
year endowments. The bulk of the 
t iness ig on the ordinary life plan. 
The report continu In this con- 
t may be noted that> Section 
7 ¢ the tnsuranc Law provides for 
1 li ut s to expenses The 
item of exnvens o tl Postal in 
i ring es i not ithin 
tl ! i of this -ction—namely, 
sing The policy contract pro- 
hat manner the guaranteed 
mmission divi ds applied 
If the policyholder di wot elect an 
yf the options e guaranteed commis- 
s dividend wa ld by the company 
as a credit to the policyholder In 
( s where more than the first year’s 
emium had been paid no credit was 
ide or liability carried for the sec- 
year per cent. commission 
nd ac ing The amount in- 
volved is mall. Interest was _ not 
‘ li ipon the vidends held by the 
ompany to the po cyholder’ credit 2 
“The Incas Realty Co.” 
There ap rs in the report the 
n of “The Incas Rea Company, 
In vhich is preparing to take over 
| the remair g al esta holdings 
h Postal cept on office 
building i this cit of 
1 { co a is 1 yu 
it appears to nave been f r the 
ose Of taking over ty. 
The Provident Savings’ assets in ths 
shape of real estate at the time of its 
reinsurance were valued at $3,985,563. 
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These assets the law caida the com- 
pany to dispo_e of except the home of-| 
fice. 
It Takes Over the Real Estate. 
The Postal Life prior to the Provi- 
dent reinsurance owned no real es- 
tate. It took over from the Provident 


its home office building in this city, 5 


other parcels of different parts of the) 


city and also prgperty in 
Ga.; Owensboro, Ky., and Waco, 
The home office building is carried on 
the books of the company as $3,212,56 


Last year the company sold two of its 
property holdings in New York city 
and the remainder about six separate 


pieces in this city and elsewhere hav- 
ing been transferred or title will pass 
January 1, 1913 to “The Incas Realty 
Company, Inc.” The report goes on to 
Say as a result of these sales and con- 
tracts by July 1, 1913 all the real es- 
tate holdings transferred from the 
Provident will have been disposed of 
except the home office building. 

The realty company has paid the 
first cash instalment of $80,109 of its 
indebtedness to the Posta!, and until 
the final payments are made, will take 
over the management of the Postal 
holdings, under an agreement guaran- 
teeing 3% per cent. net to th? life in- 
surance company. 

Cost of Advertising. 
the year 1911 the Postal 
tising charges were $25,661.23 The 
new premium income including  pre- 
miums on exchanged policies was $26,- 
577.67. For the first 6 months of 1912 
these items were respectively adver- 
tising—$18,492.24 and new premiums 

51 June 3), 1912 there were un- 


$48,871 
paid bills for advertising of $1,128.11. 


For adver- 


Postals’ 

The report 
jec t . of ter! ning ations: 

ender 


apses 


Terminations. 


deals briefly with the sub- 


In cases of suri for 


a payment 
any eg y 





and in 
and not demanded 
policyholder retained by 

pany and applied to 
insurance in ac 
visions of ‘tion 


a loan i! \ 
maining by 
the com- 
purchase paid-up 
with the pro- 
the Insurance 


is 


ordance 
SS of 





Law, This paid-up insurance is carried 
for 6 months and if not applied for by 
olicyholder the reserve is then 
ited to the surplus. In the case of 
settlements of policies upon which 


there is a loan no unearned interest is 
refunded to the policyholder.’ Then 
follows a brief description of the 
routine of reinstating lapsed business 
which must first be favorably passed 
upon by the Medical Department. A 
lealth certificate ordinarily is required 
f executed within three months of lapse 
“For the 6 months ending June 30, 
1912, the reserves released on = sur- 
rendered and lapsed business of the 
Provident dividend were $40,521.14 in 
excess of the surrender values paid as 
allowed to the policyholders of such 
policies.” 

On Postal terminations the report 
says: “Prior to this examination no 
policy executed or surrender record 


(Continued on page 5.) 


Savannah, | 
Tex. | 
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Gireat Southern Life Insurance ving 
HOUSTON, TEXAS 

BEGAN BUSINESS NOVEMBER 1, 

Results accomplished in 


Thirty-one months end- 
ing May 31, 1912: 


1909 


Outstanding insurance 
business 

IR 5 indie hai 5% 058s dee 

Surplus to Policyholders, 


$13,000,000.00 
1,220, 471.38 
994,867.42 


Applications received 
during first five months 
of 1912, $4,000,000.00 


OR AGENCY CONTRACTS ADDRESS 


0. S.CARLTON, Vice-Pres., Houston, Tex. 





J. T. SCOTT 


Treasurer 


J.S. RICE 
President 

















6 eee 


The State Life Insurance Company 


INDIANAPOLIS 
Not The Oldest--Not The Largest--Just The Best 


TEN MILLION DOLLARS 


Deposited With The State of Indiana For The Sole Protection of 
Policyholders 


Good Territory and Remunerative Contracts for Men Who Can 
«Do Things’”’ 


Address CHARLES F. COFFIN, 2nd Vice President 
1231 State Life Building 











The Northwestern 








i 


‘HE COST of life insurance depends on 
Economy and Efficiency of Management. 
IMPORTANT FACTS relating to The 

Northwestern’s business are shown by the 
following percentages: 


i : 
Mutual Life Insurance Co. 


j | Expen Mortalit Interest 
of Milwaukee 1907 1181 58. 4.76 
GEO. C. MARKHAM, President 1908 10.74 59 4.84 

A. 8S. HATHAWAY, Secretary 1909 10.63 54 4.85 

1910 10.90 58 4.86 

New Business Paid-For 1911 10.80 57 4.98 





It is capable of easy demonstration that 


1907 : . $102,233,634 The Northwestern is the best company to in- 
1908 - 109,685,428 ~~ —" ince it is the easiest = sell. 

7 ee the Northwestern’s new policy contract 
1909 - eo with its Dividend Options, Paid-up and En- 
1910 119,229,233 dowment Options, Options of Settlement and 
1911 121,234,473 the Premium Loan Features 


Issues Partnership and Corporation Insur- 
ance. For further information or an Agency, 


address 
H. F. NORRIS, 
Superintendent of Agencies. 


Each year larger than any in the 
previous history of the Company. 


Commenced Business 185s. 























Assets: 


$46,786,131.91 


STRONG POINTS 0° The Germania Life Insurance Company 


Liabilities : $40,259,380.22 


Surplus and Dividend Funds: $6,526,751.69 


Insurance in Force on the Paid-for Basis: 


A COMPANY 


is unexcelled. 








DIVIDENDS 
POLICIES 


available under 
direct contracts. 


over $132,000,000. 


whose conservative management in the interest of its policyholders 


increasing yearly for the past eighteen years. 
containing all up-to-date features including “Disability Clause.” 


The Company That Live Men Will Select 


Attractive Territory 


ADDRESS: Home Office, 
50 Union Square, New York 
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FOR THE MARRIED MAN OF 36 


FITTING HIM WITH RIGHT POLICY. 








Actuary Henry Moir Discusses One of 
Groups Considered at Life Presi- 
dents Meeting. 





One of the very interesting discus- 
sions on “Fitting the Policy to the 
Policyholder” at the meeting of the As- 
sociation ef Life Insurance Presidents, 
was that by Henry Moir, associate 
actuary of the Home Life. Mr. Moir 
said: 


“I have been asked to add a few re- 
marks on the subject of fitting the 
policy to the policyholder, with particu- 
lar reference to the circumstances of 
a married man, age 35, with three 
young children, and who is engaged in 
a business subject to serious hazard of 
loss. 

“Up to this point the circumstances 
are not uncommon where such cases 
arise, but after this point it is sug- 
gested to consider three types of men 
—the first, with a meagre income; the 
second, with a moderate income, and 
the third, with an abundant income. 

“My advice to the man with the 
meagre income would be emphatic and 
would have nothing whatever to do 
with life insurance, It would be to get 
out of his hazardous occupation as 
quickly as he could, because the only 
excuse for a man being in an occupa- 
tion of this type is that he has possi- 
bilities of making an abundant income; 
otherwise there is no sense in incurring 
the hazard. 

Serious Hazard Element. 

“My experience has been that men 
engaged in business subject to serious 
hazard of loss are either ‘riding in easy 
street’ with gay unconcern, or are 
‘down and out.’ In other words, they 
spend freely in anticipation of their 
earnings until the crash comes and 
they lose all they have. The man ad- 
mitting he has meagre earnings from 
such a business is almost unknown, 
and, therefore, I propose to give him 
scant consideration in this discussion. 

“People in business subject to seri- 
ous hazard of loss are interesting sub- 
jects for life insurance. Often they are 
loving husbands; and, if so, they are 
large patrons of the life insurance com: 
panies. Those who are really and truly 
wealthy do not generally carry the 
largest lines of Hfe insurance—they 
don’t need it. But in practice we find 
that the venturesome business men 
have the largest policies, and too often 
they take the cheapest form of insur- 
ance they can obtain—even term insur- 
ance—and seldom anything at a higher 
premium than the Ordinary Life rate. 
Moreover, it is this type of risk which 
causes the condition of life insurance 
peculfar to America, whereby the mor- 
tality rate among policies of large 
amount is considerably greater than 
the rate among policies of small 
amount. Accordingly they are not 


viewed with particular favor by the life 
insurance companies. I have been in- 
clined to call this a temperamental risk 
arising out of conditions which are en- 
couraged by the general prosperity 
and wonderful possibilities of this coun- 
try. Some people need more than any- 
thing else a thorough training in habits 
of thrift. Their ebullience and gay un- 
concern should be toned down, and 
they should be led to realize the seri- 
ousness of incurring obligations in- 
volving others and which are predi- 
cated on optimistic ideas on their part. 


Value of Endowment. 

“The man wiih an abundant income 
from such a business should, therefore, 
be taught the value of an Endowment 
policy, whereby a considerable part of 
his income would be set aside in a safe, 
sound and conservative investment. 
It is probably not too much to say that 
a man of this type should set aside as 
much as twenty per cent. or twenty-five 
per cent. of his annual income during 
times of prosperity in such forms of 
life insurance; and most of it should 
be taken in favor of his wife and chil- 
dren so as to form a complete and sure 
protection for them in all circum- 
stances. 

“Some of the insurance might per- 
haps be taken on the 10-Payment Life 
plan, but it would be better still to take 
Endowments maturing at ages 60, 65 
or even 70, paying for these policies by 
ten payments. A man cannot continue 
a business subject to serious hazard of 
loss in his old age; such business needs 
the alert vigor of youth or middle age, 
accordingly provision against old age 
should be made in the heyday of youth- 
ful strength. Such policies build up 
rapidly an estate which soon brings 
about a comfortable feeling of security 
and banishes the gloomy view of the 
mortality question under such types to 
which I have already referred. 

“But this is a recommendation based 
on theoretical grounds and upon what 
ought to be. What is is a very different 
matter, and agents rarely have the in- 
centive to argue against insurance on 
the Ordinary Life plan with a man of 
this type and in favor of high-priced 
insurance along savings bank princi- 
ples. Moreover, in the large cities 
agents do not have the familiarity with 
the financial conditions of applicants 
which this subject indicates. In a 
large city an agent often cannot tell 
whether 2 man’s income may be $3,000 
or $20,000 a year; nor does he know 
whether the business is a hazardous or 
a safe one. In country districts agents 
have an opportunity of being better 
posted, but in the large cities they 
seldom know even the manner of life 
of the people they solicit for insurance. 

“Accordingly, the general practice in 
such a group as I am now discussing, 
{Is for these people to take large 
amounts of insurance at the lowest 
possible premium rates when they can 
be convinced of the value of insurance 
at all. Yet I think it is apparent that 
this practice is exactly contrary to 


OLD RATE WOULD BANKRUPT 


SAYS HIGH FRATERNAL OFFICER. 








Recent Court Decision Prohibiting In- 
crease Shows Danger Faced by 
These Organizations. 





The recent decision by the Court of 
Appeals in an action brought by a 
member, Samuel Green against the 
Royal Arcanum, in which it was held 
that the by-laws of a benevolent or- 
ganization tannot be changed so as to 
increase the assessment rate of its old 
members, would bankrupt the organi- 
zation if it were applied to all members, 
according to the statement of Thomas 
I. Crane, grand vice-regent of the Su- 
preme Council of the State of New York. 

So serious does the Supreme Council 
regard the court decision, that it will 
carry the case to the Supreme Court 
of the United States in an attempt to 
have it modified. There are many 
thousands of Royal Arcanum members 
who can now sue to recover the pay- 
ments on account of the increased rates. 

The grand vice-regent is quoted as 
saying: 

“We couldn’t run 
under the old rate. If we had to give 
back all the extra money paid in to 
us under the advanced rate we would 
go into bankruptcy, and if we had to 
give insurance at the old rates we would 
go into bankruptcy. 

“We will carry the Green case to the 
Supreme Court of the United States. 
Many of the members have paid the ex- 
tra assessments without making any 
kick, and thousands of others, after 
paying one or two payments under pro- 
test, paid without a murmur. By ac- 
cepting the new rate, thereby acquiesc- 
ing in it, they heve lost all their right 
to sue. 


the organization 





Insurance Journalism. 





The insurance business, like the mer- 
cantile and manufacturing lines, has 
its group of “trade journals” dependent 
upon insurance interests for their sup- 
port and serving a useful function in 
the general scheme just to the extent 
that they are intelligently edited by 
men possessing the necessary insurance 
knowledge. The fact is that very many 
of the sixty odd insurance periodicals 


what ought to be. Probably many of 
you remember Bret Harte’s sequel to 
Whittier’s ‘Maud Muller,’ in which fhe 
Judge returns, marries Maud, and has 
a family number more than the mod- 


est amount whieh Mr. Cox recom- 
mends. In conclusion, the moral is 
pointed: 


“If, of all words of tongue and pen 
“The saddest are, ‘It might have been,’ 


“More sad are these we daily see: 
“Tt is, but hadn’t ought to be.’” 


now published are conducted by con- 
scientiious and well-informed editors who 
thave the best interests of the business 
at heart and who serve their public 
with efficiency. But unfortunately 
there are some whose columns show 
evidence of greater skill with the scis- 
sors and paste-pot than any knowledge 
of the life insurance business or any 
particular care for its interests. It is 
not to be expected that the daily papers 
will exercise much discrimination in 
what they print concerning insurance, 
but technical journals are supposed to 
know something about the business. 
Nevertheless, several insurance papers 
recently printed an article sent out by 
a local news bureau purporting to give 
the gist of an alleged decision by a 
Federal judge in Cleveland in a dis- 
pute over thé tontine accounts of this 
Company. No such decision as de 
scribed has been rendered for the very 
good reason that the case has not been 
tried. All the court did was to over- 
rule the Company’s demurrer to the 
bill of complaint, disposing of a pre- 
liminary objection to the sufficiency of 
the bill, but in no wise passing upon 
the merits of the controversy as they 
may appear when the case comes before 
the court for final decision upon the 
facts and the law.— Northwestern 
Mutual “Field Notes.” 





HEADS OHIO STATE LIFE. 





Secretary John M. Sarver, Elected Presi- 
dent, Succeeding Lewis C. Laylin— 
R. A. Hann Secretary. 





Columbus, O., Dec. 18. (Special.)— 
John M. Sarver has been chosen as 
president of the Ohio State Life Insur- 
ance Co. of Columbus, to succeed Lewis 
C. Laylin just resigned. Mr. Laylin 
was formerly Secretary of State for 
Ohio and then president of the above 
company, but his duties in Washington 
make it imperative for him to sever his 
connection with the life company. 

Mr. Saver has been secretary of the 
Ohio State Life since its organization 
in 1906. Robert A. Hann, lately actuary 
of the Colorado Insurance Department, 
and, before that, for 17 years with the 
actuary and auditing departments of 
the Equitable Life Assurance Society of 
New York, will succeed Mr. Sarver as 
secretary. Edward B. Caldwell, a 
Mansfield wholesale druggist, succeeds 
Jacob Bast, a retiring member of the 
board of directors. Mr. Caldwell is a 
director of the Richland Insurance 
Company of Mansfield. 





John A. Hartigan, northwestern super- 
intendent of the Equitable Life and for- 
mer insurance commissioner of Minne- 
sota, has resigned to take the presi- 
dency of the American Mortgage & 
Bond Co. of St. Paul. 





Howard C. Boone, president of the 
Central States Life, has just completed 
a tour of the Southwest in the interests 
of his Company. 





AMERICAN CENTRAL LIFE INSURANCE CO. 


INDIANAPOLIS 


Indiana’s Oldest and Largest Non-Participating Company. 


Insurance In Force Over Thirty Millions 


Established 1899 








Over Ten [lillions Written During 


For an Agency Connection with this PROGRESSIVE COMPANY, Address Herbert M. Woollen, President 


1911 
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AMICABLE LIFE OF WACO 


DEMANDS BETTER SELECTIONS. 








President Roberts Uses Plain Language 
in Discussing Important 
Question, 





In a letter to agents and medical ex: 
aminers of his Company, Artemus R. 
Roberts, president and actuary of the 
Amicable Life of Waco, Texas, states 
that frauds have been perpetrated upon 


his Company through the submission 
of risks which should not have been 
placed on the books of the Company— 
risks where the applicant was afflicted 
with Bright’s disease, consumption and 
other incurable diseases. He says con- 
ditions justify the securing of expert 
detectives and that such, tagether with 
Grand Juries, are at work on the cases. 

“Many doctors are known to be in- 
competent to make a satisfactory ex- 
amination,” says President Roberts, 
“others are known to be in the criminal 
class, and many are not permitted to 
make examinations for any companies. 
There are certain towns in Texas in 
which there is not a single doctor ac 
ceptable to make examinations, There- 
fore, it is necessary for an agent to 
use only examiners authorized by this 
office, or otherwise experience delays 
and also pay the fee of the unauthor- 
ized examination. 

“This Company has been compelled 
to install its own inspection depart- 
ment, and delays in the issue of poll 
cies hereafter will be caused by omis- 
sions and mistakes of agents and ex: 
aminers. In some cases we have had 
great delays caused by carelessness or 
incompetency of examiners in failing 
to properly fill out the examination 
blanks. Every question in each blank 
is important, or it would have been 
omitted, and must be answered or con- 
sequent delay. Examiners careless in 
omitting answers to questions are 
usually considered careless otherwise. 

“We have agents who have had 
practically no rejections by this Com- 
pany. Others Lave a large per cent. 
Many apparently healthy people are 
not good risks for life insurance. An 
agent who carefully and intelligently 
investigates his prospects for life insur. 
ance in advance thus avoids many re- 
jections. This Company is possibly as 
anxious for new business as is the 
agent, and will ave a good reason from 
its standpoint before rejecting any 
risk.” 





PHOENIX MUTUAL MEN MEET. 





Mid-West and Eastern Districts Gather 
at Detroit—Addresses by Officers 
and Field Men. 





Some very profitable discussion and 
an all round good time marked the 
second annual meeting of the field men 
of the Phoenix Mutual Life, in the 
mid-west and eastern districts, which 
was held at the Hotel Cadillac. Detroit, 
last week. The theme of the conven- 
tion was “Conservation as a Means of 
Increasing Incomes” and it brought out 
much valuable information and some 
interesting speakers. 

From the home office the following 
were present: . A. A. Welch, second 
vice-president and actuary; Winslow 
Russell, agency manager; Oliver M. 
Thurman, assistant agency manager; 
Charles W. Burpee, editor; M. C. Ter- 
rell, field correspondent and L. A. 
Soper, circularizing department. 

The meeting opened with an address 
prepared by President John M. Hal- 
combe. An open discussion on “In- 
creased Incomes’ followed, led by Mr. 
Thurman. E. R. Putnam, manager at 
Pittsburgh, made an address on “The 
Value of a Defirite System” and the 
points in this address were discussed 
at length, bringing out many note- 


worthy points. 
Among the most interesting features 
of the program were the policy-selling 


demonstrations. On Tuesday, R. C. 
Allen of Cleveland, president of the 
Eastern Association, sold Lewis Hall 
of Cleveland, a policy, using Settlement 
Option No. 2 as a valuable selling talk; 
F. B. Miller of St. Louis, president of 
the Mid-West Association, sold Manager 
Leavell of St. Louis, a policy, illus- 
trating the value of selling “protec- 
tion” rather than loans, cash values, 
etc., and Agency Manager Russell sold 
C. W. Burpee a life-income policy, the 
latter posing as a bond broker. 

In the Wednesday demonstration, 
Manager E. R. Putnam of Pittsburgh, 
sold his supervisor, L. R. Stansbury, a 
policy in competition with three other | 
good companies; Harry VanDuzer of | 
Davenport, sold A. J. Thomas of the 
Same agency, a policy, illustrating ap- 
proach, rebuff, closing and obtaining a 
settlement, and Assistant Agency Man- 
ager Thurman sold Second Vice- 
President Welch a large business pol- 
icy. Full discussion and criticism fol- 
lowed each demonstration. 

On Tuesday evening there was an in- 
formal dinner at which Will A. Waite, 
manager of the Detroit agency, was | 
toastmaster, The speakers were A. A. 
Welch, on “Confidence”; Jules Girardin, 
on “Phoenix Mutual Sentiment After 
a Fifth of a Century”; Charles W. 
Pickell, Michigan manager for the 
Massachusetts Mutual Life, on “Sales- 
manship”; Rev. Morris Penfield Fikes, 
on “The Law of Compensation.” 

The following agencies were repre- | 
sented: Chicago, Jules Girardin; Cin- | 
cinnati, J. M. Johnson; Detroit, 
“Farmer” Will A. Waite; Indianapolis, 
J. L. Shields; Kansag City, I. B. Mapes; 
Louisville, G. C. McDonald; St. Louis, 
B. R. Leavell; Toledo, C. A. Keller; 
Fort Wayne, E. ©. Ungemach; Des 
Moines, E. D. Bream; Ironton, N. M. 
Potts; Davenport, Carl Le Buhn, all of 
the Mid-West Association. 

From the Eastern Association: G. 
M. Kimberly, Baltimore; Walter Moses, 
Philadelphia; E. R. Putnam, Pittsburgh; 
W. H. Whitney, Cleveland; J. R. Mor- 
rison, Harrisburg; O. E. Carey, Scran- 
ton; S. L. Fitch, Olean. 

By invitation: B. E, Ellis of Minne- 
apolis, W. E. Dow of Nashville, and A. 
R. Ferguson of Watertown. 











DETROIT LIFE MAKES BIG STRIDE. 








Passes $5,000,000 Mark in Insurance 
Written—Expect Additional Quarter 
Million. 





The Detroit Iife Insurance Co. of 
Detroit, Mich., on December 9, passed 
the $5,009,000 mark in amount of life 
insurance written. Of this amount $3,- 
900,000 has been issued since January | 
1, 1912 and at the present rate of in- 
crease, the company confidently ex- 
pects to have reached, by the end of 
the year, the very creditable total of 
$5,250,000. 

This is very gratifying to the officers 
of the company and reflects the en- 
thusiasm and loyalty of the field force, 
a fine co-operation between the home 
office and the field which is the best} 
assurance of success. President M. E.| 
O’Brien and his associates have earned | 
the congratulations of the company} 
and the policyholders. 








WIDOW SUES FOR $62,250. 





Company Claims Policies Had Lameeil 
—Insured Borrowed Heavily on 
Them and Suicided. 





Mrs. Mary Liebing of Quincy, IIl., is 
suing the Mutual Life in the Circuit | 
Court at St. Louis, to recover $62,250 | 
which she claims is due her on policies | 
on the life of her former husband, Col. 
Blees, who killed himself in St. Louis | 
in September, 1906. Blees had bor- | 
rowed heavily on his policies, to the ex- 
tent of about $10,000. 

The company contends that the in-| 
surance had lapsed, Blees owing in| 
premiums over $4,000. In the com-| 
plaint judgment is asked for the full 
amount less the loan and unpaid 
premiums 





Some of the Advantages Enjoyed by 
Equitable Representatives 


The backing of one of the largest and strongest financial 
institutions in the world. 

A Participating Company. 

A Prompt Paying Company. Of the 5,089 domestic death claims 
paid by the Equitable during 1911, 5; 035 or nearly 99% were paid 
within one day after receipt of ‘ ‘Proofs of Death.’’ 

A Company whose policies are standard contracts, drawn to con- 
form to the insurance laws of New York and other States. 

A Company issuing every desirable form of insurance including 
Corporation Insurance, Income Insurance, Employee Insurance 

“Home Purchase Insurance, Joint Life Insurance and a large variety 
of Annuities. 

A Company large and strong enough to insure applicants for large 
amounts under a single policy. 

A Company whose policyholders include the world’s Captains 
of Industry whose identification with the Equitable is in itself an 
endorsement. 

A Company which insures women at the same premium rate as 
men. 

A Company whose canvassing documents are comprehensive, 
adequate and attractive. 

A Company engaged in a broad “conservation of life,” move- 
ment—aiming to lengthen the lives of its policyholders as well as 
insuring them. 

A Company that has withstood every conceivable test—wars, 
financial panics, epidemics, and lastely, a great fire. 

The Society has openings ia practically every State for energetic agents of 
character and ability. Address 


GEORGE T. WILSON, 2nd Vice-President 


The Equitable Life Assurance Society of the United States 


165 BROADWAY ~ - NEW YORK 








INCORPORATED 1844 


State Mutual Life Assurance Company 


WORCESTER, MASSACHUSETTS 
BURTON H. WRIGHT, President 
... PROGRESSIVELY SUCCESSFUL... 
22% Increase 1912 over 1911 first half year. 





34% “ 1912 “sé 1910 “ “ 6 
47% 6“ 1912 “ 1909 “ “ “ce 
121% “ 1912 “ 1908 “ ’ 


Why ? Satisfied Policyholders—Happy and contented Salesmen. 


We are often able to make room for a producer or organizer who 
can measure up to the State Mutual standard 
Address 
EDGAR C. FOWLER, Superintendent of Agencies, 











LEST YOU FORGET 


CH 


MUTUAL LIFE INSURANCE COMPANY 
OF BOSTON, MASSACHUSETTS 





ON ONE SIDE | And to Cap the Climax ON THE OTHER SIDE 
LARGEST mAsSMccany | AN INCOMPARABLE | Live acENcy 
STRONGEST MASSA- | 48 PAYMENT LIFE QUICK RESULTS 

CHUSETTS COMPANY | EVERY FACILITY FOR 


CAN YOU BEAT IT? 


LOW RATES 
EXCELLENT DIVIDENDS 





RUSHING BUSINESS 





WILLIAM N. COMPTON, General Agent 
ST. PAUL BUILDING 220 BROADWAY, NEW YORK 
TELEPHONES: 6030, 6031, CORTLANDT 
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SAVINGS BANKS WRITINGS 


NO GREAT RUSH FOR POLICIES. 








Under Massachusetts Law They Issue 
$924,505 for Year, a Gain of 
$562,099. 





The amount of insurance issued by 
the savings banks of Massachusetts 
under the State law, for the year end- 
ing October 31, shows a gain over the 
previous report, although it is notice- 
able that there was no rush on the part 
of the people to get over-the-counter 
life insurance from the savings banks. 

There were issued by all banks dur- 
ing the year ended October 31, 1912, 
2,590 policies representing $924,505 of 
insurance. There were also 22 old pol- 
icies revived, amounting to $9,907 of in- 
surance. The net gain is 1,566 policies 
for $562,099 of insurance. There were 
in force in all four banks on October 
341, 1912, 6,652 policies for $2,528,809 of 
insurance, with annuity additions of 
$16,229. There were also in force 82 
deferred annuities representing annual 
payments of $11,026. 


The total premium income was 
$102,832.27. The total intefest income 
was $10,300.29. The total income 


was $138,251.06, which includes $25,000 
special guaranty funds received by the 
City Savings Bank of Pittsfield, on ac- 
count of the Insurance Department es- 
tablished July 6, miscellaneous items 
of income, including $62.50 profit on 
the sale of bonds owned by the 
Whitman Savings Bank, etc. 

The total disbursements of the year 
for all four banks were $39,644.37, of 
which $21,877.67 was to policyholders, 
which includes death claims amount- 
ing to $6,513, annuity payments of 
$200, dividends amounting to $7,117.71, 
surrender values paid in cash, $5,850.04, 
and surrender values applied to pur- 
chase extended and paid-up insurance 
amounting to $2,189.19. 

The total expenses chargeable against 
the premiums received during the year 
amount to $17,766.70, or 17.3 per cent. 
The contributions to the general insur- 
ance guaranty fund amount to $3,876.66, 
which, although a charge against the 
premiums, is not, strictly speaking, an 
expense. The total expense less guar- 
anty fund contributions leaves a bal- 
ance amounting to $18,890.04. In this 
amount $3,000 interest paid to holders 
of the certificates of the special guar- 
anty funds is included, although not a 
charge against the premrtums. De- 
ducting this item leaves a balance of 
$10,890.04, of which $3,181.56 was on 
account of medical fees which occur 
only once during the history of the 
policy. 

The total expenses of $17,766.70 less 
medical fees leaves $14,585.14, which 
includes the contribution of the gen- 
eral insurance guaranty fund, irre- 
spective of the duration of the policy, 
and $3,000 interest paid to holders of 
the certificates of the special guaranty 
funds. This ratio of expense gives 
about 14 per cent. as a measure of the 
charge against the premiums after the 
first year. The first year of business 
of the Berkshire County Savings Bank 
and the first months of the City Sav- 
ings Bank serve to offset the showing 
made by the two older banks. 

The admitted assets of all four banks 
amount to $321,586.76, of which $100,000 
is on account of $25,000 guaranty funds 
in each of the four banks. The general 
{insurance guaranty fund, made up of 4 
per cent. of the premiums collected by 
all banks, now amounts to $10,207.83, 
and is also a general asset. 

The total liabilities, not including 
$100,000 in guaranty funds, amount to 
$221,586.76, which includes $174,986 re- 
serve set aside on all policies outstand- 
{ing in all banks on October 341, 1912, 
the dividends apportioned, surplus, etc. 

The dividends apportioned payable 
during the coming year amount to 
$8,832.88, and a surplus in excess of all 


a 








liabilities amounting to $32,174.33 is 
shown. 

The rates based on a $500 policy un- 
ed the Massachusetts plan are as fol- 
ows: 





Ord. 20-Pay. 29-Yr. 
Age Lire. Life. End. 
- See $ 7.02 $10.83 $20.42 
Er eT 7.21 11.94 20.51 | 
. Se 7.41 11.21 20.57 | 
Oe 7.63 11.38 20.63 | 
ern 7.86 11.55 20.69 
SS hee 8.99 11.74 20.73 | 
_ 8.26 11.98 20.78 
Pee Cees: 8.45 12.23 20.84 
ee are 8.65 12.49 20.90 
Meter awct- es 8.85 12.77 20.96 
ree 9.06 13.06 21.04 | 
eee 9.29 13.35 21.12 
OES ae 9.53 13.65 21.21 
SPE Pe re 9.78 13.97 21.31 
SEE ane 10.94 14.39 21.43 
Rs abe aiaive aoe 10.32 14.64 21.55 
Desbeweweieds 10.61 15.01 21.69 
RES 10.92 15.38 21.84 
ictecasdkcess 11.24 15.76 22.00! 
ee re 11.58 16.17 22.17 
Serre 11.95 16.60 22.36 
errr 12.33 17.04 22.57 
B6csscnves os 12 73 17.50 22.79 
iiviscswenss 13.17 17.99 23.04 
Sevisvevexess 13.62 18.50 23.39 
Cexckiseneses 14.10 19.94 23.59 
ee 14.68 19.52 23.89 
ren Pare 15.28 20.04 24.23 
Sees 15.94 20.58 24.60 
re er 16.36 21.15 25.99 
_ See 17.37 21.75 25.43 
ee eee 18.15 22.39 25.90 
| OR eee 18.99 23.97 26.41 
ee a ee 19.89 23.79 26.96 
ere 20 84 24.56 27.56 
errr 25.37 28.22 
rere 22.87 26.24 28.92 
Saeco 27.16 29.69 
Serer 28.14 30.53 
| eer 26.29 29.20 31.43 
ree 30.33 32.42 
Psecccsebmnes 28.97 31.53 33.65 
_, Serre 39.45 32.84 34.81 
ere 32.02 34.22 36.07 
eee ere 33.72 35.72 37.44 
Pe eee 35.52 37.33 38.92 
er a 37.45 39.07 40.3 
— Ee 40.94 42.07 
Darke» tv bias 41.74 42.96 43.94 
ML cticwenes 44.12 45.15 45.95 
PO 46.66 47.51 48.13 





WILL SELL ITS LIFE BUSINESS. 





Georgia Life of Macon Decided to Con- 
fine Itself to Casualty Lines 
in Future. 





The Georgia Life of Macon, Ga., de- 
cided at a meeting of the directors held 
last week to sell the life insurance busi- 
ness that is now on its books and con- 
fine itself hereafter to casualty lines in 
which it has made the most profit since 
organization. 

A report on an examination made on 
behalf of the Georgia Insurance Depart- 
ment shows that the company is in 
good condition, with total assets of 
$988,576 and total liabilities of $345,565, 
giving a surplus to policyholders of 
$643,311. 





Changes In St. Louis. 





Warren C. Flynn, president of the 
St. Louis Life Underwriters’ Associa- 
tion, and for twelve years connected 
with general agencies of the North- 


western Mutual Life at Detroit and St. | 


Lcuis, has accepted a position as general 
agent for Indiana for the Massachusetts 
Mutual Life of Springfield, Mass., and 
is to take charge February 1, 1913. R. 
Ir. Calkins, office manager of the 
Northwestern, will succeed to the posi- 
tion vacated by Flynn, and G. A. 
Sharpe, who has been for a number of 
years @private secretary to General 
Age . J. Fischer, will succeed to 
the -... of office manager. 

R. Newton McDowell, of St. Louis, 
special agent of the Northwestern 





Mutual life, who was convalescing from | 


diphtheria, has contracted scarlet fever 
and is seriously ill. 





you write. 
yourself by working for the 


agents are saving money. 


(Vice-President and 





"THE general agent is making a profit on every case 
Why not make this extra commission 


STANDARD LIFE 


OF PITTSBURGH? .. .. 


Policyholders are given a stock interest in the company 
by the guaranteed dividends on their policies. 


Write FRANK A. WESLEY 


Director of Agencies) 
for agent’s contract 


Home Office: THE JENKINS ARCADE BUILDING 
PITTSBURGH, PENNSYLVANIA 


Our 








WRITES LARGE GROUP POLICY. 





Woods Agency of Pittsburgh Handles 
Large Contract With Local Firm 
for all Employes. 





The Edward A. Woods Agency of 
Pittsburgh, has written for the Equit- 
able Life a group policy covering the 
employes of the Rosenbaum Co. of Pitts- 
burgh. There are about 1,000 employes 
each of which will be insured to the 
extent of one year’s salary with a limit 
of $2,500 per person. The plan pro- 
vides that in case of death, $100 will 
be paid at once for funeral expenses 
and the balance will be divived into 11 
monthly payments to be made to the 
beneficiaries. 





POSTALS’ PROGRESS. 





(Continued from page 21.) 
was maintained for the Postal termina- 
tions. Only those were ac- 
counted on the books as surrendered 
upon which surrender value was paid 
in cash.” 


cases 


Financial Exhibit. 
The financial exhibit shows a total of 
$3,878 ,383.28. Its total premium in- 


come is $2,932,033.11. The total ad- 
mitted assets are $10,256,384.65 and 
capital, $100,000. Unassigned funds, 
surplus is $126,874.55. The renewals 


of Provident premiums on the business 
of the first six months of 1912 show a 
gradual decrease from $150,000 in Janu- 
ary to $121,000 in June. Under the 
tabulation of new Provident premiums 
there is a decrease In amount from 
January of $9,000 to June of $3,000. 
The Postal’s new premiums for the 6 
months taken in round figures, are as 


follows: January, 3,000; February, 
$4,000; March, $7,000; April, $7,000; 
May, $18,000; June, $7,000. The re- 
newals range from $9,000 to $12,000 


during the six months. 





The Missouri State Life reports new 
business for November of $1,012,770. 
Business written in Missouri for the 
month shows an increase of nearly 100 
per cent. over the business of the same 
month in 1911. 





The Kansas City Life reports $1,- 
635,000 new business for November, 
more than $500,000 coming from Mis- 
souri. 


CHICAGOS 
GREATEST 
COMPANY 


OLDEST 
IN 


CHICAGO 


LARGEST 
IN 
ILLINOIS 


AND 





WANTS GOOD MEN 


WILL PAY THEM WELL 





Frep E 





COOD PLACES FOR 
MEN WHO WORK 


—who produce applications and deliver 
policies —who are tireless premium collec- 
tors—whose capacity for service is genuinely 
A sixty-year old Company with new 
policies and reasonable rates. 
productive territory. 

UNION MUTUAL LIFE 
INSURANCE COMPANY 
PORTLAND, MAINE 
Ric#arps, President 


* ALBERT E. AWDE, Supt. 
396 Congress Street, Portland, Maine. 


Plenty of 








all members. 








A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS, 
is unsurpassed for net low cost and care of interests of 


THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
a 3% reserve 
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MID-CONTINENT LIFE INS. CO. 


CONTROL 





STOCK TRUSTEED. 





Big Financlal Interests Enter Institu- 
tion Under Guarantee of Continuity 
For Three Years. 





In order that confidence in the Mid- 
Continent Life of Muskogee, Okla., may 
be fully established, and that there be 
no interference with the plans inaugu- 
rated to give the company a substantia) 
status throughout the great Southwest 
territory, H. C. King recently elected 
president, recommended that stock con- 
trol of the company be pooled for a 
period of three years, the voting trus- 
tees to consist of H. H. Ogden, presi- 
dent of the First National Bank; D. N. 
Fink, president of the Commercial Na- 
tional Bank; A. C. Trumbo, cashier Mus- 
kogee National Bank and H. C. Hoag- 
land, vice-president and general man- 
ager of the Muskogee Light & Power 
Co., together with four members of the 
board of directors to be named by the 
board. 

The recommendation was accepted, 
the board members chosen being H. C. 
King, J. M. Boling, W. C. Jones and J. 
H. Maxey. 

Voting Agreement. 

The Voting Agreement which is now 
effective is given herewith: 

This contract made and entered into 
ee Sa 1912, by and 
between a stockholder of the 
Mid-Continent Life Insurance Company, 
of Muskogee, Oklahoma, a corporation 


organized under and by virtue of the 
laws of the State of Oklahoma, and own- 
ing .... shares of the capital stock of 


the said company, as party of the first 
part, and H. H. Ogden, A. C. Trumbo, 
D. N. Fink and H. C. Hoagland, parties 
of the second part, and H. C. King, J. 
M. Boling, W. C. Jones and J. H. Maxey, 
stockholders of the said Mid-Continent 
Life Insurance Company, of Muskogee, 
Oklahoma, parties of the third part. 
Witnesseth: That whereas the party 
of the first part and the parties of the 
third part, in order to promote the best 
interests of the said Company of which 
they are stockholders as aforesaid, and 
each and every stockholder thereof, and 
to the end that the said company may 
increase its business and make a pros- 


perous and growing concern, and in- 
crease the value of all of the stock of 
the said corporation, and to afford a 


better and more substantial protection 
to all of the policy holders, stockhold- 
ers and all persons whatsoever interest- 
ed therein, have invited, asked and so- 
licited the parties of the second part to 


become stockholders of the said com- 
pany, and to give to the management 
and operation thereof, their best skill, 
judgment, experience, influence and 


good will, and 

Whereas, the said parties of the’ sec- 
ond part are willing to purchase stock 
in the said company, and give to it their 
support as above stated, upon the ex- 
press condition that the present stock- 
holders of such company or a majority 
thereof, together with parties of the 
third part, will execute to them, the 
said H. H. Ogden, A. C. Trumbo, D. N. 
Fink and H. C. Hoagland, and H. C. 
King, J. M. Boling, W. C. Jones and J. 
H. Maxey, jointly as a committee, an 
irrevocable proxy to vote their stock at 
all stockholders’ meeting of the said 
company, from the date of this contract 
up to and including the annual stock- 
holders’ meeting which will be held un 
der the bylaws of the said company in 
the month of May, 1915. The said par- 
ties of the second part, before they will 
become interested in the said company, 
and give to its management their time 
and attention, and invest their money 
therein, desire that the management ot 
the said company be placed under the 
control of themselves and the parties of 
the third part, who together constitute 





the said committee as aforesaid, to the 
end that they may have assurance that 
their plans will be carmed out for a 
limited time, and that liability to sud- 
den cHanges an the control or policy of 
the said company, during such time, 
would be avoided, and the said party 
of the first part, in order to secure their 
support as aforesaid, and to have them 
become interested in said company, 
and believing that the same would be to 
the best interests of the company, and 
in consideration of the said premises, 
has agreed to and does by this con- 
tract, give to such committee this, his 
irrevocable proxy, and said parties of 
the second part and third part and each 
of them, agree to accept the same and 
to act on said committee to the best in- 
terests of each and all of the stock- 
holders, policy holders and other per- 
sons interested, and to the best inter- 
ests of the said corporation in carrying 
out the provisions of this contract and 
proxy. 

Now, therefore, in consideration of all 
of the said premises, the party of the 
first part hereby appoints the said H. 
H. O¢den, A. C. Trumbo, D. N. Fink, H. 
C. Hoagland, H. C. King, J. M. Boling, 
W. C. Jones and J. H. Maxey as a com- 
mittee, his attorney in fact and proxy to 
vote the shares of stock owned by him 
In the Mid-Continent Life Insurance 
Company of Muskogee, Oklahoma, to- 
wit: shares at all stockholders 
meetings that may be held by the said 
company from the date hereof up to and 
including the annual stockholders’ meet- 
ing as fixed in the bvlaws of the said 
company, to he held in the month of 
May. 1915. hereby authorizing and em- 
powering the said committee to vote the 
said shares belonging to said nartv of 
the first part, in his place and stead and 
to the same effect as if said partv of 
the first part was personally present 
and voted the same, and hereby gives 
the said committee power and anthoritv 
to waive notice of anv stockholders’ 
meeting which mav he called 
said time, and to accent notice thereof 
in his place and stead. and that euch 
waiver or acceptance of notice of anv 
meeting of the stockholders. either reon 
by such committee. is au- 
thorized and mav he made hv such com. 
mittee without the knowledge of the 
narty of the first part. herebv ratifvine 
in each, all and everv particular anv] 
vote or action that mav be taken bv 
such committee with said stock, and | 
arree that the same shall he irrevocahle | 
from the date of this contract. un to and 
Including the reenlar annual steckhols 
ere’ meeting in Mav. 1915 

Tt is further agreed and 
that anv five of the ahove named com 
mittee all agreeing. mav east the vote} 
of said shares, hut that five of acl 


anrine 


lar ar enacial 


MN Torstood 


mumber must arree hefore the eald vate 
ean he east. and it is further acreed that | 
if anv member of such committee shonld 
Me or hecome diconalifiel In anv wav} 
from nerforming the duties herennder. 
that the remaining members hereof or a 
moioritv of them, may name some one 
of the stockholders of the company as 
his successor and to take his place on 
such committee, and that such commit 
tee, if they deem it advisable, mav at | 
any stockholders’ meeting held during 
such period, cast the vote of the shares 
covered by this proxy for any one or | 
all of their own number as directors | 
of said company, or for any other 
stockholder thereof that may be qual- 
ified under the taws of the State of} 
Oklahoma. and the bylaws of such cor 
poration, to act as such, and if such com. 
mittee should elect themselves or any 
of their number as directors, it is ex 
pressly agreed that they may so act. 
Said parties of the second part and 
each of them separately hereby agree 
with the party of the first part and the 
parties of the third part, in considera- 
tion of the sald premises, that they will , 
immediately become stockholders in the | 
Mid-Continent Life Insurance Company, | 
of Muskogee, Oklahoma, and that they | 
will, during the life of this contract and | 
proxy, give to the management and bust- 
(Continued on page 7.) 


RURAL DEATH RATE OF N. Y. 


HAS BECOME AS HIGH AS URBAN. 


Frederick L. Hoffman Discusses Sub- 
ject Before Sanitary Officers at 
Syracuse. 











In an address before the annual con- 
ference of sanitary officers of the 
State, held at Syracuse, N. Y., Freder- 
ick L. Hoffman LL.D. statistician fos 
The Prudential, discussed the rural 
death rate of New York and he pointed 
out that it was now the same as the 
cities and this increase demanded that 
more attention be paid to the rural 
communities. 

The speaker said at the outset that 
the problem had not heretofore re- 
ceived as much attention ag would be 
desirable, largeity, no doubt, on ac- 
count of the preponderating numerical 
importance of the city population, con- 
stituting 78.8 per cent. of the whole. 
But, he said, it required no extended 
argument to prove that there was in- 
deed a very close relation between ur- 
ban and rural mortality and that, as a 
matter of general public policy much 
more should be done in the field of 
hygiene for the adequate protection of 
the population of the State as a whole. 
The speaker pointed out that the rural 
death rate of the State of New York 
was at present about the same as the 
city death rate, although in former 
years the latter had been considerably 
in excess. For illustration, he said, 
in 1900 the city death rate had been 
19.5 per 1,000, against 15.5 for the rural 
districts, but in 1999 the respective 
rates were 15.9 per 1,000 for the cities 
and 15.1 for rural territory. It would, 
therefore, seem quite conclusively es- 
tablished that there had not been the 
measurable progress in rural health 
which had apparently taken place in 
the cities of New York State, con- 
sidered as a group. 

Among the causes of death more 
common in the rural districts of the 
State of New York, the speaker re- 
ferred to typhoid fever, malarial fever, 
influenza and cancer. After discussing 
in considerable detail the prevailing 
death rates from all cf the principal 

(Continued on page 9.) 











Home Life’s 
Prosperous 


Year 


—The fifty-second annual statement of the 
Home Life Insurance Co., of which George 
E. Ide is President, shows that the company 
has enjoyed a most prosperous year in every 
department. The insurance in force on De- 
cember 31, 1911 was $105,047,760, against 
$100,214,968 December 31, 1910—a gain of 
$4,832,792 for the twelve months. Total assets 
of the company are reported at $26,377,420 
as compared with $25,025,299 on December 
31, 1910—the increase for the year thus 
amounting to $1,352,121. After the pay- 
ment of death claims, matured Endowments, 
&c., of $2,810,000, which also includes divi- 
dends to policyholders (more than $484,000), 
and after the addition of over $1,088,000 to 
the reserve fund, the surplus is increased by 
$68,882, and is now $1,863,494, over and 
above the sum of $2,435,269 which is re- 
served for deferred dividends.— 
“The Com’cl & Fin’cl Chron.”’ 1-27-12, 


For Agency apply to 


GEORGE W. MURRAY, Supt. of Agts. 
256 Broadway, New York, N. Y. 

















UNEXCELLED IN 
Favorable Mortality 


—AND— 
Economy of Management 


THE 
Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends. 








Michigan 
State Life 


DETROIT 


FREDERIC APPS - - President 


Salary and Commission to 





personal producers in Ohio 





and Michigan. Renewals 





ADDRESS 
HOWARD C. WADE 


Superintendent of Agencies 








HARTFORD 
LIFE 


HARTFORD, CONN. 


PAYS TOP FIGURE COM- 
MISSIONS UNDER DIRECT 
RENEWAL CONTRACTS. 
What Do You Want? 
Where Can You Work? 

SEE IF WE CAN SATISFY 
YOU 


Non-Participating 
and Participating 


NEWEST FORMS 











Health 


AN you write Life Insurance — 
AN you write Accident & Health Insurance— 
AN you write Monthly Life, 
Insurance—if the forms of contract 
are up-to-date and issued by a progressive Company 
with the Management behind the Agent ? 

If so, write the PHitapeLpHi1A Lire, North 
American Building, to-day. 


Accident & 
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PREPARE FOR BiG CAMPAIGN 


INTERNATIONAL LIFE’S »PLANS. 








Agents Enthusiastic Over Merger with 
Great Western Life — Manager 
Babler to Fieldmen. 





Now that the merger of the Great 
Western Life of Kansas City, with the 
International Life of St. Louis has been 
finaHy approved by the tribunal of 
three insurance officials, Commissioner 
Frank Blake of Missouri, Commissioner 
Ike S. Lewis of Kansas, and Commis- 
sioner B. L, Gill of Texas, the agency 
organization of the enlarged Inter- 
national Life is preparing for a big 
campaign for increased business, In a 
letter to the fieldmen, General Manager 
of Agencies J. L. Babler says: 

“The Great Western Life Insurance 
Company of City, has been 
finally merged with the International 
Life of St. Louis. The finishing touch 
was put upon the deal by three Insur- 
ance Commissioners, Hon. Frank Blake 
of Missouri, Hon. Ike S. Lewis of 
Kansas, and Hon. B, L. Gill of Texas, 
at a session held by them in Kansas 
City on the 7th. 

“Lifemen! The International is now 
one of the largest and one of the most 
commanding companies in the West! 
The taking over of the Great Western 
with assets of over $1,000,000, and with 
outstanding business of upward of $16,- 
000,000, is bound to add greatly to our 
prestige. 

“The International Life has always 
been strong with the puvlic—always 
held a high place in public confidence 
—and the Company has certainly won 
fresh laurels by successfully consum- 
mating the merger of the Great 
Western, r 

“The little trouble we encountered in 
taking over the Great Western is proof 
positive that the deal is a good one— 
so good that some people are chagrined 
at our success in making it. 

“Lifemen! It is up to you to use 
this latest evidence of the progress on 
the part of our grand Company toward 
getting new business upon our books. 
It proves that we are capable of doing 
big things, and that the International 
is following in the footsteps of some of 
the most successful companies in the 
land. You know what the combination 
of the two companies means. It pro- 
claims a lowering of the expense rate, 
greater security to policyholders, a 
large addition of strong men to our 
agency force, and a higher plane of 
operations all around. 

“We should henceforth double our 
new business. We have the facilities 
for handling such an increase, and we 
have the men capable of writing it. 
The thing is to buckle down with re- 
newed zeal to the task of making the 
International the greatest Company in 
the West.” 

In its paper “The International Life- 
man” the company says: 

“The International Life has made a 
splendid stroke of business in taking 
over the Great Western Life of Kan 
sas City. That is conceded to be a fact 
by every life insurance man acquaintéa 
with the particulars of the deal. 

“The splendid part of this transac- 
tion is to be found in the fact that it is 
one inuring to the interest of stock- 
holders and policyholders in both com- 
panies. It amounts to a combination 
which will reduce the expense rate 
and increase our power of production. 
It not only gives us greater prestige, 
increases public confidence in our abil- 
ity to do things, but adds to our 
agency staff a number of bright, high 
grade lifemen. 

“It is a source of great satisfaction 
to the management that the final out- 
come is one that will prove satisfac- 
tory to every stockholder and policy- 
holder of the two companies. There 
has been a strict adherence to all the 
equities in the case, and no favoritism 
hag been shown in the deal. 

“The sanction of the merger by three 


State insurance officials is bound to 
prove reassuring to everyone interest- 
ed in the International Lite, and their 
advice to policyholders to keep up 
their insurance in the Internation Life 
is high praise of the foundation upon 
which we are so successfuily building. 

“Our next annual statement will 
prove that the merger should be ac- 
cepted in the nature of a “New Year's 
Gift.” It will disclose a big move up- 
ward in the rank of life insurance com- 
panies, a largely increased volume of 
business outstanding, and a financial 
condition that will give us even a bet- 
ter hold than we have heretofore had 
upon public confidence. 

“The management of the Interna- 
tional Life fesls certain that the 
merger was a wise one which will ul- 
timately prove highly profitable to 
everyone interested in the Company. 





GROUP POLICIES FOR CHRISTMAS. 
Electric Company Arranges Sensible 
Gifts Under Equitable Life Plan 
for Employes. 





The New York and Queens Electric 
Light Co. which has heretofore made 
it a practice to give its employes 
“turkey” money at Christmas time, 
has arranged this year to present to 
each employe a life insurance policy 
for the amount of his or her yearly 
Salary. 

the policies will be 
the Equitable Life’s group plan and 
the total insurance will amount to 
about $300,000. There are 350 em- 
ployes in the company. 


issued under 





MID-CONTINENT LIFE. 


(Continued from page 6.) 
ness of the said company their best 
skill, care, attention, experience and 
good will, and that they will cast the 
vote of this stock according to what 
they think and believe to be to the best 
interests of the party of the first part 
and each and every stockholder and 
other persons interested therein, and 
the parties of the third part, upon their 
part, agree with the other parties here 
in, that they will act on such commit- 
tee and will cast the vote of this stock 
according to what in their best judg- 
ment is to the best interests of the 
party of the first part and each ana 
every stockholder and all other persons 
interested in such company, and that) 
they will aid and assist in every way 
they can, according to their best judg- 
ment, to further the interests of said 


- corporation. 


It is further agreed and understood 
by the said parties, that if the said 
party of the first part, during the life, 
of this agreement should sell, transfer, | 
convey or hypothecate this stock that 
he will do so subject to the terms of 
this agreement; and that he will not 
dispose of the same except upon the| 
condition that the party or parties pur- | 
chasing such stock shall agree to be-| 
come a party to this contract and proxy 
and take the place of the party of the 
first part herein, and agree to all the 
terms thereof, and that a copy of this | 
contract shall be filed with the Mid-Con- 
tinent Life Insurance Company after it 
has been executed, and the said com-) 
pany and the officers thereof are by | 
this contract hereby directed and order- 
ed not to execute a transfer or assign-| 
ment of this stock to any person or per- | 
sons until they have agreed to the terms | 
hereof, and to become a party hereto. | 

It is further agreed that when the per-| 
sons holding a majority of the stock of 
the said company, shali have executed | 
proxies for their stock as herein set) 
forth, that the parties of the second | 
part shall notify the party of the first| 
part herein of such fact and that they | 
accept the terms hereof, and such no-| 
tice may be sent by mail addressed to| 
the said party of the first part, at his 
last known postoffice address, and the 
mailing of such notice shall be con- 
clusive of the acceptance of this trust. 


WILL SURPASS PREVIOUS YEARS. 





American Central Writing Business at 
a Rate That Will Break Its 
Record. 





The American Central Life of Indian- 
apolis is closing the year with a volume 
of new business that will carry the 
Company's amount of insurance written 
past all previous records and give the 
company a new high mark. 

President H. M. Woollen is enthusi- 
astic over the showing made by the 
company’s staff and in a letter to the 
field men he says: 

“When the year ends, everyone will 
be looking over the results of the past 
twelve months. The American Central | 
will show the best year of its existence! 
and a great many of our field represen- 
tatives will find much pleasure in know- 
ing that they have done their share} 
toward swelling the totals.” 





JOINS MANHATTAN LIFE STAFF. | 





O. C, Lake Appointed General Agent 
for Michigan with Headquarters 
at Detroit. 





Louis Linzmeyer, vice-president of 
The Manhattan Life Insurance Co., 
announces the appointment of O. C. 
Lake as general agent for Michigan, 
with headquarters at Detroit. 


Mr. Lake comes to the Manhattan 
with a splendid record as a producer, 
and the management of the Company 
is to be congratulated upon the con- 
nection. - In joining the agency force 
of the Manhattan, Mr, Lake enters the 
service of one of the old New York 
companies and undoubtedly under his 
management the Detroit agency will 
be most productive. 





The Central States Life reports 
$275,000 of insurance written in Novem- 
ber. The business written in eleven 
months of this year was $3,130,000, as 
against $2,509,000 in the same period 
of 1911. 





With a proposed capital of $100,000 
the Cumberland Valley Insurance Com- 
pany is forming at Nashville, Tenn. It 
plans to transact both life and personal 
accident business. 





THE 
FIRST MUTUAL 


Chartered in America 





NEW ENGLAND 
MUTUAL LIFE 
INSURANCE CO. 


BOSTON, MASS. 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 





FINANCIAL STATEMENT 
Assets Jan. 1,1912..... $58,440,118.63 
Liabilities... . 63,858,811.65 
Surplus.. 4,581,306.98 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 


CHARLES H. STRAUSS, General Agent 
200 Fifth Avenue, New York 








THE 
DUPLEX IDEA 


Is the Latest Insurance Discovery 
The Duplex Policy 


Is 
A DOUBLE BARRELLED TWO IN ONE 
INSURANCE CONTRACT 
AN INNOVATION. BEATS COMPETITION. 
EXCLUSIVE. ATTRACTS. 
GETS INTERVIEWS. BRAND NEW. 
The Only Company Which Has It Is 


THE RELIANCE LIFE INSURANCE CO. 
OF PITTSBURGH oa 


WRITE FOR INFORMATION 


























BERKSHIRE 
LIFE 
INSURANCE 
COMPANY, 
Pittsfield, 
Mass. 





Liberal Contracts to Productive Agents 


If unattached and interested, kindly give 
us your name, age, address, state experi- 
ence and furnish references, and a proposi- 
tion for an agency, if in authorized territory, 
will be submitted. 


W.S. WELD, Superintendent of Agencies 


W. D. WYMAN, President 








Insurance in Force 
Over $14,000,000 


GUARANTEE LIFE INSURANCE CO. 


HOUSTON, TEXAS 
An excellent proposition awaits a 
who can produce the business 


Write the Home Office at Once 


Increase in Surplus in 
Two Years Over $50,000 


few live managers 








Uf interested, take 
the matter up with 





STATE MUTUAL ure 


JOHN W. MADDOX, President 
Rome, Georgia 
Offers to good producers some excellent territory in Georgia, Alabama, 


Arkansas and Florida, where the Company is well and favorably known 
and where your success will be measured by your work. 


A. B. UTTER, Agency Manager, 


IN FACT, 48 WELL 4s 


INSURANCE COMPANY 


IN NAME 


Head Office 
Rome, Georgia 
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“From the beginning of her 


The Rent husband’s illness, when reg-" 
Wasn’t ular work became out of 
Paid. the question, the wife of a ! 


baker had a hard time to 
make ends meet. At his death, her 
meagre savings spent for his funeral 
expenses, the task of caring for four 
children became impossible. The old- 
est is a dependable girl of 12, on whom 
her mother can rely, and the 9-year-old 
boy is a ‘bright lad, but they cannot, 
of course, help financially. There is 
only an aunt—a young woman of 
service—who can do this to a small ex- 
tent, To keep her children in their 
own home the woman secured day's 
work and earns about $5 a week with- 
out neglecting her home duties. She 
needs help with the rent. The Charity 
Organization Society asks for $120 to 
be used to pay this during the coming 
twelve months.”—New York Times. 

One cannot take up the newspapers 
without béing constantly reminded of 
the value of a smal] Monthly Income 
policy for the protection of women and 
children. 

The above clipping from the New 
York “Times” is a sample of many, and 
illustrates a condition of affairs familiar 
to those acquainted with the work of 
charity organization societies. 

A Monthly Income policy of only $10 
a month taken out by the father would 
have kept his family from dependence 
upon charity, There are thousands of 
similar cases not confined to people of 
small means but extending to those in 
comfortable or-even well-to-do circum- 
stances, families of men with good 
salaries whose earning power is sud- 
denly brought to a close, business men 
whose business has been ruined by pro- 
longed sickness, in whose case the dis- 
ability clause attached to the Monthly 
Income policy would have held the 
policy secure, and that great class of 
women who, left in comfortable cir- 
cumstances, fall the victims of their 
own inexperience, the advice of un- 
wise friends, and the machinations of 
swindlers and promoters. — Travelers 
Agents Record. 

7 o * 


In many cases the prin- 


Keeping cipal asset of an individ- 
the Policy ual is the life insurance 
in Force. he carries. Immediately 


upon assuming a life in- 
surance policy, he has made provision 
for the creation of a definite estate 
which will serve to protect him against 
a financial depression. When an indi- 
vidual makes application for life insur- 
ance, he has his reasons for taking up 
this insurance; he realizes at the time 
that he has conquered his selfish nature 
and has made provision for his family 
in case he should suddenly be called 
from this life; he realizes that he is ac- 
complishing something on this earth 
for which he is living, and the certainty 
that life cannot be long and the possi- 
bility that it will be shorter than nature 
allows, awakens him to the active 
necessity of making arrangements for 
the protection of those dependent upon 
him. He realizes that the greatest re- 
sults in life are easily attained by 
simple means in the exercise of ordi- 
hary common sense. He realizes that 
the greatest business in life is to take 
advantage of the conditions at hand 
and not to see only the opportunities 
which lie in the distance. He realizes 
that, by possibly a little self-denial or 
restraint on his part, he would make 
sufficient provision for his loved ones 
who share his joys and labors of the 


present. He realizes the gratification 
which comes from the consciousness 
that his life insurance steps in to earn 
in Lis stead should he be called from 
this life suddenly, guaranteeing his ex- 
pectations of his aed ly sharing the re- 
sults of his efforts. And finally he 


has a real 
air of self- 
independence and estab- 


realizes that life insurance 
value which gives him an 
reliance and 





) face value. 


HINTS TO BUSINESS GETTERS | | 


lishes an estate securely by the pay- 
ment of a very small percentage of its 


When an individual allows his policy 
to lapse he cancels a valuable asset, be- 
cause a policy in an old line life insur- 
ance company is as good as govern- 
ment bond. If he is a property holder 
he would not subject himself to risk 
or loss of property because of his 
failure to pay taxes on the prop- 
erty, for he is aware that his failure 
to do so. would render this property 
subject to sale by the Sheriff. Why, 
then, would he abandon a policy in an 
old line life insurance company if a 
little inconvenient to pay the premium, 
when by doing so he abandons a valu- 
able asset? Would it not be better to 
make a greater effort and promptly 
meet his annual premiums, similar to 
meeting the tax payments as they fall 
due? The day will come, whether 
close at hand or in the immediate 
future, when the individual will regret 
his action if he has lapsed a policy that 
he at one time carried in an old line 
life insurance company, The rate is 
naturally higher at an increased age 
and the certainty of his securing a life 
insurance policy is considerably im- 
paired, as he may not enjoy the same 
health as at the time of his original ap- 
plication. 

The lapse of a policy is in a good 
many cases brought about by the abuse 
of the loan value clause contained in 
the contract, and many policyholders 
borrow on their policies when it is not 
absolutely necessaryr A life insurance 
policy should be kept intact so that in 
case of adversity, money may be ob- 
tained from the comapny when it is im- 
possible to secure it from some other 
source, 


Lincoln, in his second inaugural ad- 
dress, says: 

“With malice toward none, with 
charity for all, with firmness in the 


right as God gives us to see the right, 
let us strive on to finish the work we 
are in—to bind up the Nation’s wounds, 
the battle and for his widow and his 
orphan—to do all which may achieve 
and cherish a just and lasting peace 
among ourselves and with all nations.” 

The sentiment of the above sentence 
beautifully exemplifies preparing for 
the future and the character which this 
great man portrayed.—Michigan State 
Life “Enthusiast.” 

= = = 


Mr. Putitoff, while walk- 


The Price of ing across the lawn one 


Negligence. day, was attracted by 
something that appear- 
ed to be a bill in currency. On closer 


inspection he found it to be a one- 


tuousand-dollar bill. 


The bill was under a tree. Mr. 
Putitoff left it there, remarking that he 
would get it on his return. This he 


would have done had not a wayfarer, 
passing by, appropriated it to his own 
use, 
Mr. 
name 
once 


brother whose 
A gentleman 
offered to increase 
two thousand dollars 


Putitoff had a 
was Prospect. 
called and 
Prospect’s estate, 








SOLICITING INSURANCE FOR 


‘The Mutual Life Insurance Co.of New York 


IS ONE OF THE MOST LUCRATIVE OF CALLINGS 
Are you in the business to stay? Choose a Company good enough 
for you to stay WITH, and strong enough to stay with YOU, dur- 
ing your whole career; 
The oldest Company in America, which began business seventy 
years ago, is bigger, better and stronger now than ever before, and 
will be still bigger, better and stronger seventy years hence; 
Not the Company which YOU must introduce, but the Company 
which introduces YOU wherever you go; 
The Company whose better selling policies earn most for you in the 
way of commissions; 
The Company which furnishes the insured the largest protection for 
his money. 

FOR TERMS TO PRODUCING AGENTS, ADDRESS 


GEORGE T. a 2d Vice-President 


34 Nassau Street - - New York, N. Y. 











Life Insurance and Texas 


eople, made up of 









mas Texas has more than four million 
> &' ¥ home grown population and the best selections from other 
= - states. They are a progressive people and they are buying 
life insurance—about seventy million dollars a year. 


More than a hundred thousand suitable subjects in 
the state are uninsured, and several times that number 
inadequately insured. We want ten or a dozen more good 
field men to tell them about the Southland Life. Address-- 


JAS. A. STEPHENSON, President DALLAS, TEXAS 








FEDERAL LIFE ‘ 


Insurance in Force - - += $20,000,000.00 
Capital, Surplus and Reserves - 3,000,000.00 


An enterprising, progressive, 12 year old Life Insurance Company issuing all standard forms 
of term, non-participating, annual and deferred dividend policies. 

Accident and Health Department just being inaugurated. 

Exceptional opportunities for men of ability desiring to form PERMANENT conneetions. 


If interested address ISAAC MILLER HAMILTON, President 
CHICAGO 











Extracts from Report of Examination of 


SOUTHWESTERN LIFE INSURANCE CoO. 


By the State of Texas, July 2, 1912 


“The affairs of the Company are most ably managed, 
all its records are in excellent shape. 

“The treatment of policy-holders has been fair and equitable. 
and claims have been promptly paid. Evidences are not lacking 
that the Company enjoys the confidence of the insuring public, 
a confidence apparently well deserved.” 


and 











in value. To secure the proposed in- 
crease to his estate it was only neces: | 
sary for Prospect to sign an applica- 
tion and make a small deposit. “1| 
agree to your proposition,” said Pros: | 
pect, “but come and see me in thirty 
days.” 

The gentleman, who represented a 
legal old-line life. insurance company, 
called as requested. Prospect would 


gladly have kept his part of the agree- 





ment, but a wayfarer, whose name is 
Disease, had passed his way and taken 
his opportunity.—Union Central Advo- 
cate, 

E. P. Melson, president of the Mis- | 
souri State Life, has returned from an | 
extended business tour of the South- 
west. 


FOUNDED 1868 


National Life Insurance Company 


Of the United States of America 
ALBERT M. JOHNSON Home Office 
President National Life Bide. c hicago 

THE COMPANY THAT GIVES AGENTS EVERY CONSIDERATION 

Honorable and industrious men with or without experience in Life 
Insurance are solicited as Field Represe ntatives for this Company. 
There are few c as tial and none with more desir- 
able contracts for the rightmen. Our policy ontracts are the most 
attractive issued. 


Address all communications to ROBERT D. LAY, Secretary 
CHICAGO’S PLDEST AND STRONGEST COMPANY 








The Embiem of Sound Insurance 











Georgia Life Insurance Company 
OF MACON, GA. 


W. E. SMALL, President 
CAPITAL $1,000,000 SURPLUS $500,000 


LIFE AND CASUALTY INSURANCE 


Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
Management. First Class Openings in bothBranches fer PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 
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THE SIGN ON THE DOOR 





The office door opened softly and the 
business man looked up from his desk 
to see a neatly dressed, mildmannered 
young man, with glasses and red hair, 
approach him. 

“Good morning, Mr. Brown,” said the 
stranger, slipping quietly into a chair 
beside the desk. “I called to see you 
about your wife.” 

“My wife!” exclaimed the business 
man, dropping his pen and glaring in 
astonishment at his visitor. 

“Yes, sir. It occurred to me that she 
might like to secure a position as dem- 
onstrator of a new washwringer which 
is to be exhibited in the department 
store across the way. She would have 
a nice little booth in the basement, the 
hours would be from 8 a, m. to 6 p. m., 
and she would have a full hour off at 
noon for lunch and to let her hands get 
dry and rested.” 

“My wife a demonstrator in a—see 
here—” 

“Or she might secure a position as 
saleswoman in the cloak department 
and earn $10 or $15 a week,” interrupted 
the young man eagerly. 

‘See here,” exclaimed Mr. Brown, his 
face red with anger, “Are you an es- 
caped lunatic? Do you think my wife 
is looking for a job? Why are you try- 
ing to butt into my family affairs? I am 
quite able to support my wife at home 
and you can just—” 

The young man with the red hair laid 
his hand restrainingly on the other’s 
knee, and said: 

“If your wife didn’t want to go out to 
work, she might arrange to do linen- 
marking at home. The store supplies 
hotels with towels, sheets, etc., and she 
might earn a dollar a day by giving only 
half her time—” 

“My wife doesn’t want to give any of 
her time to any work apart from that 
of her household,” interrupted Mr. 
Brown. “She is quite well occupied as 
it is, and I am quite well able to sup- 
port her without her having to work 
any washwringer or linen-marking 
game., What in the worlkd—” 

“Your boy is old enouga to deliver 
newspapers before and after school 
hours, and could earn something that 
way,” murmured the caller softly. 

“See here! young man,” cried Mr. 
Brown, excitedly, “I’m too busy earning 
money for my family to talk to cranks. 


RURAL DEATH RATE. 
(Continued from page 6.) 
causes, the speaker presente] in brief 
outline the essential statistical facts 
regarding the comparative mortality of 
the fifty-seven counties, disclosing 
marked variations in the geographical 
incidence of particular diseases aid a 
wide range in fluctuations in the death 
rates during the last decade. Conced- 
ing the inadequacy of the available in- 
formation for precise conclusions in 
the matter of any one of the subjects 
discussed, the speaker concluded his 
remarks with a number of recom- 
mendations, suggesting among others, 
(1) a complete sanitary survey under 
the direction of the State Board of 
Health; (2) a study of the geograph- 
ical distribution of disease throughout 
the rural portion of the State; (3) a 
study of the mortality of farmers, 
farmers’ wives, agricultural laborers, 
and others employed in agricultural in- 
dustries; (4) a study of occupational 
accidents in agriculture; (5) a study of 
the relation of cenals and railways to 
the health of the rural population; (6) 
ihe question of rvral isolation hospitals 
and dispensaries; (7) a study of the 
geographical distribution of cancer; 
and (8) the establishment of a 
devision of rural hygiene in the State 
Board of Health for the purpose of pro- 
viding a more effective sanitary super- 
vision of rural districts, and making 
the necessary scientific investigations 
preliminary to a substantial reduction 
in the rural death rate from prevent- 
able or postponable causes. 


Just turn your benevolent impulses to- 
ward some other family and let mine 
alone. I ata financing it all right. While 
I am abie to sit at this desk, my wife 
won’t have to—” 

“The department store might use a 
lady cashier,” murmured the caller, con- 
templatively, as if to himself. 

Mr. Brown glared at him wrathfully. 
— he jumped up and reached for his 

“I am going over to that store,” he 
cried, “to see what they mean by send- 
ing you to me with their fool proposi- 
tions about employment for my family.” 

“Oh, I don’t come from the store,” 
replied the red-haired young man. 

“You don’t? Then who are you, any- 
way?” 

“I’m a life insurance agent,” was the 
reply. 

“A life insurance agent?” 

“Yes, sir,” said the visitor genially. 
“I was thinking, when I knocked at 
your door, how it would have been if I 
had seen a sign pasted on it saying that 
the business was closed on account of 
your death. I was wondering how any 
of these suggestions made would have 
appealed to your widow. Of course, I 
know you are quite able to support your 
family now, and that they don't need 
help. But, if, some day, that sign should 
go up on your office door—well, I just 
thought I would present the matter for 
your consideration. Perhaps you never 
had it put to you in quite that light.” 

“Get out of my office!” said Mr. 
Brown. 

“Yes, sir,” said his caller. 

He rose, put on his hat and went out, 
closing the door quietly behind kim. 

Left to himself, Mr. Brown, growling 
savagely, turned to his desk. He picked 
up his pen and looked at his papers 
without seeing them. Then the threw 
down his pen, tipped back his chair 
and gazed at the ceiling. Then he rose 
and paced up and down the room. Then 
he went to the window and looked out. 
Just below him on the sidewalk was 
the red-haired young man apparently 
waiting for a car. Mr. Brown openail 
the window and whistled. The young 
man looked up. 

“Excuse me for speaking to you as I 
did,” Mr. Brown called out politely. 
“Would you mind coming back a few 
minutes? I want to talk to you.”—Mu- 
tual Interests. 


Retires After Long Career. 





Charles L. Vieman, State agent in 
Michigan for the John Hancock Mutual 
Life, has resigned and will retire after 
a quarter century of continuous active 
service. Charles A. MacAuley, now gen- 
eral agent of the company at Peoria. 
will succeed Mr. Vieman as State agent. 
Samuel C. Rosenberg, of Indianapolis, 
associated for many years with the 
Indiana agency staff of the company 
and for several years past its traveling 
auditor, has been appointed general 
agent at Peoria, succeeding Mr. Mac: 
Auley. 





Resignation of ‘H. G. Bowie. 





In a recent issue of The Eastern Un- 
derwriter appeared an item, sent in by 
a correspondent, in which it was stated 
that W. W. Bowie had. resigned from 
the Rome Insurance Co. of Georgia. 
The Rome Insurance Co. was reinsured 
in the Cherokee Life Insurance Co. of 
Rome and it was H. G. Bowie who re- 
signed, he having succeeded his brother 
W. W. Bowie, now deceased, in the 
presidency of the Cherokee Life. 





Decision in the case of the Phenix 
Insurance Company versus Dorsey, et 
al, has been rendered by the Mississippi 
Supreme Court. The iron safe clause 
in the fire insurance policy is held to 
be a warranty, which cannot be abro- 
gated. 





THE 
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METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 





METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


Of the People 
By the People 
For the People 


The Daily Average of the Company’s 
Business during 1911 was: 

526 per day in Number of Claims Paid. 
6,432 per day in Number of Policies 
Issued and Revived. 
$1,524,268 per day in New 
Issued and Revived. 


$233,386.44 per day in Payments to 
Policyholders and Addition to Re- 
serve. 
$128,468.73 
Assets. 


The Company 


Insurance 
* 


per day in Increase of 


JOHN R. HEGEMAN President 








J. G. WALKER, President 
T. WM. PEMBERTON, Ist Vice-President 


Home Office - - 


OLDEST 


Southern Life 


- LARGEST 
Insurance 


W. L. T. ROGERSON, 2nd Vice-President 
E. D. HARRIS, Secretary 


The Life Insurance Company of Virginia 


ORGANIZED 1871 
RICHMOND, VIRGINIA 


- STRONGEST 
Company 


The PIONEER Southern Industrial Life Insurance Company 


Its Policies are clear and definite in their provisions and their values are absolutely 
guaranteed 


eta nne planned mid inkiddaie a es ree $7,378,967.24 
Pare GRE Sn BER cccccccecccnceccasncée 5,975,285.33 
Capital and Surplus............... December 31, 1911...................... _1,403,681.91 
Insurance in Force................ December 31, 1911....... .............. 78,490,874.00 
Total Payments to Policyholders since Organization...................++ 11,859,251.74 











No long sermon 


] is needed 
to prove the salability of our 


force—hundreds more written every 


ness day. 





More than two million of them in 





Ee INSURANCE COM 
OF SOSTON MASSACHUSETTS 
Policies. 


WILLIAM N. COMPTON 


General Agent 
Metropolitan District 
St. Paul Bldg., 220 Broadway 
NEW YORK, N. Y. 


busi- 
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Assets $2,127,667.58_ - 


For Territory Address 





| RESERVE LOAN LIFE INSURANCE CO. 
Indianapolis, Ind. 

- Liabilities $1,891,363.65 
Surplus to Policyholders $236,303.93 
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Examining Netherlands Life, 





The New York Insurance Department 
has started an examination of the Neth- 
erlands Life. This company does not 
now write business in this country, but 
it collects about $100,000 annually in 
premiums ‘there and the examination is 
made for that reason. 





In appreciation of the excellent work 
performed by M. I. McNey, the Stand- 
ard Life Insurance Company of Pitts- 
burgh, has appointed him its general 
agent for Butler county, Pa. 


Frank D. Jackson, Pres. Sidney A. Foster, Sec. 


DISTRICT MANAGERS WANTED 


Territory in Pennsylvania, Ohio, Mis- 
souri and lowa 


ROYAL UNION 
Mutual Life Insurance Co. 


DES MOINES, IOWA 
DISTRICT MANAGERS WANTED 





Jas. T. Priestly, M. D. 


Carleton B. Pray 
Treasurer Medical Director 
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EMPIRE STATE SURETY’S PASSING. 





The surrender by the directors of the 
Empire State Surety Company of all 
that remains of its business, so that it 
may be liquidated by the State, marks 
the passing of another company that 
had every promise and every oppor- 
tunity to make a permanent place for 
itself in the business. Recent tenden- 
cies in the casualty field, especially 
in the liability branch, have caused 
underwriters grave concern and the 
predicament of the Empire State Surety 
Company has not tended to encourage 
an optimistic point of view. 

But it is evident on the most super. 
ficial examination, that the passing of 
the Empire State Surety Company can- 
not be interpreted ag having any signfi- 
cance of moment with reference to the 
general situation confronting the casu- 
alty companies. For a number of years 
casualty underwriters have been pre 
dicting for the company some such end 
as it is now experiencing. It need not 
be pointed out that the company lacked 
some of those essentials to success that 
every organization must have even in 
the most prosperous and untroubled 
times. That the Empire State Surety 
was riding for a fall seemed to be the 
unanimous opinion, based upon those 
fundamentals of business and not upon 
the conditions, of which it could not be 
said to be be a victim. 

The experience of the Empire State 
Surety holds many good lessons for 
other casualty and surety companies, 
especially the young ones. The busi- 
ness cannot be conducted without 
skilled underwriters, ample resources 
and complete cohesion in the organiza- 
tion. Competent and experienced un- 
derwriters, especially in some branches 
of the casualty business, are not plenti- 
ful as would appear at first glance at 
the number of applicants for vacancies. 
The only kind that are worth having 
are worth their weight (mental) in 
gold—and they are all getting it. A 
casualty company that hag been con- 
ducted along right lines will have been 
preparing for the present conditions in 
the business for a long time. The 


tendencies and warnings have been 
obvious to those who wish to see them, 
with the result that most companies 





are now prepared for the future. The 
Empire State Surety may be permitted 
to pass out without its going being re- 
garded as having any special signifi- 
cance with reference to present condi- 
tions in the business, 





DUTY OF FEDERAL GOVERNMENT. 





Frank W. Anthony, a notorious ,crook, 
is again under arrest, this time for sell- 
ing policies of fake Pennsylvania mutual 
fire insurance companies to guileless 
agents and property owners. 

For fully twenty-five years Anthony 
has been transacting an underground 
business, issuing policies of worthless 
companies to easy marks caught by the 
tempting bait of cut-rates and high com- 
missions. 

When selecting names for his good- 
for-nothing companies, Anthony always 
closely followed the titles of highly 
respectable institutions, and doubtless 
his success in collecting cash was due 
in larger measure to this fact. 

While repeated efforts have been 
made by the insurance departments of 
New York and other States to trap the 
wily undergrounder, this has proven a 
difficult task because of the care exer- 
cised by Anthony not to commit an of- 
fense in the State in which he chanced 
to be domiciled, his policies being writ- 
ten and premiums collected through out- 
side sources. 

The only effective way for handling 
Anthony and those of his kind is through 
the Federal Government, and this should 
be done. Were it not for the use of the 
mails the operations of the insurance 
crooks could not be carried out, and if 
the postal authorities exerted them- 
selves this all important channel could 
be effectually closed to the fakers. 





HUGE MELON LOOKED FOR. 





Rise in Travelers Stock Said to Fore- 
shadow Big Stock Distribution 
by Company. 





Hartford, Conn., December 17.—It is 
reported among offices in this city that 
there will be a melon cutting by the 
Travelers Insurance Co. in the not dis- 
tant future. Several reasons are ad- 
vanced for this report, among tnem 
being the advance of the stock of the 
Travelers recently. 

It is expected that his action will 
be taken soon after the first of the 
year but nothing definite, of course, is 
known as to the form or terms of the 
distribution. The statement has been 
made that the Company would increase 
its capital by half a million. 

The present capital of the Company 
is $2,500,000 and it has paid a regular 
annual dividend of 20 per cent. with 5 
per cent. additional. 





Will Pay Large Dividend. 





Directors of the Aetna Insurance 
Company have decided to place the 
corporation again upon an 18 per cent. 
dividend basis, a practice followed be- 
fore the capital was increased from 
$4,000,000 to $5,000,000, when the divi- 
dend rate was reduced to 6 per cent. 
The Company has lately been paying 
16 per cent. The dividends will be 
paid quarterly, 5 per cent. in January 
and July and 4 in April and October, 
each. The stock has been selling around 
315, but has now sold at 333 ex divi- 
dend of 5 per cent. The dividend will 
not be actually declared until January 1. 


PLAN CHANGES IN N. Y. LAWS 


TO LICENSE PUBLIC ADJUSTERS. 








Combining All Automobile Lines Under 
One Policy Advocated by Insurance 
Department. 





Two very important changes in the 
insurance jaw of the State will be ad- 
vocated by Superintendent Emmet dur- 
ing the next session of the New York 
Legislature. One wili be the licensing 
of public adjusters by the State and 
another provides for insuring all auto- 
mobile hazards under one policy. There 
are also planned several amendments 
to the insurance code covering other 
minor features. 

The outrages practiced upon the 
public by unscrupulous public adjusters 
were exposed in The BHastern Under- 
writer last year, and the increasing 
protest against a certain class of public 
adjusters has caused the insurance de- 
partment to advocate licensing them, 

The annual fee is to be $5 and the 
Superintendent of Insurance, to whom 
application for such license must be 
made, will have the power to revoke 
the license of those who make false 


* statements or are guilty of fraudulent 


practices. The law will also provide 
that in cases where the license of an 
individual adjuster has been revoked 
for cause, he cannot for the period of 
one year be a member of a partnership 
or officer of a corporation holding such 
a license. The new section does not 
apply to agents or employes of an 
underwriter or insurance company 
which has issued a policy of insurance 
against loss or damage by fire, upon 
property within this State, in the ad- 
justing of loss or damage under such 
policy. 

For some time the department has 
had under consideration a plan for 
combining complete covering in one 
policy for all automobile lines. For 
this purpose a new section will be en- 
acted in the insurance code permitting 
any domestic corporation authorized by 
its charter to effect insurance upon 
automobiles to issue a single policy 
covering the combined risks of hazards 
in conecticn with the ownership, opera- 
tion or maintenance of an automobile 
authorized by sections 70, 110 and 150. 
The proposed law will, however, pro- 
vide that when such a policy is issued 
the company will be required to forth- 
with re-insure such risks or hazards in- 
cluded in the policy, as the company is 
not authorized by its charter to cover 
by a policy issued by it. 

It is proposed to require tkat before 
such single automobile policies are 
issued the company seeking such priv- 
ilege shall file with the Insurance De- 
partment a formal application, together 
with the contract or agreement with 
the company which is to assume by re- 
insurance that portion of the risks or 
hazards which the direct writing com- 
pany is not authorized to assume. The 
penalty for violation of the provisions 
of the section as to approval of the de- 
partment and re-insurance of unauthor- 
ized portion of the risk are to include 
revocation of authority to issue the 
single automobile policy and a fine of 
$500. This scheme would allow a fire 
company to issue the complete cover- 
age, reinsuring the liability hazard in 
a casualty company. The latter com- 
pany can do likewise, transferring the 
fire hazard to a fire insurance company. 

The insurance law is to be amended 
so that hereafter the term “casualty 
insurance corporations” shall include 
surety companies of every description. 
The section providing for the licensing 
of foreign insurance companies it is 
proposed to amend by adding the fol- 
lowing: “Whenever in the judgment 
of the Superintendent of Insurance it 
will best promote the interests of the 
people of this State he may revoke the 
certificate of authority of a foreign cor- 
poration to do business in this State 
prior to its expiration under this sec- 
tion.” This will give the Superintend- 





OF PERSONAL INTEREST 











Hon. George M. Wright, who has 
just been elected Mayor of Worcester, 
Mass., on the Republican ticket, de 
feating his opponent, the present 
mayor, by a very large majority, is a 
firm believer in life insurance. He is 
insured for $400,000 all of which has 
been placed for him by Henry A. Mac- 
gowan of the firm of Macgowan & Mc- 
Gown, General Agents at Worcester of 
the Mutual Benefit Life Insurance Co. 
for Central Massachusetts. Mr. Wright 
carries $100,00% for his family, and 
$300,000 for the benefit of the stock- 
holders of the Wright Wire Company. 
This company is one of the largest 
manufacturers of poultry netting in 
the world and is a leading factor in 
the manufacture of wire rope, wire 
cable and wire cloth, and miscellane- 
ous wire goods. Mr. Wright’s corpora- 
tion insurance is distributed between 
the leading Massachusetts companies, 
the Penn Mutual, Phoenix Mutual, 
Provident & Trust, Connecticut Mutual 
and the National Life of Vermont. In 
an interview Mr. Wright said it was 
due to Henry A. Macgowan to say that 
he had developed Mr. Wright’s enthu- 
siasm for insurance and the interest 
of the directors of his company in the 
business insurance, and that the di- 
rectors and he, himself, were con- 
vinced that they had acted wisely in 
making Mr. Macgowan their attorney 
in life insurance matters. Mr. Wright 
also said he had reserved the Mutual 
Benefit for his personal insurance, 
carrying that company’s limit, and that 
hig brother, Herbert N. Wright, treas- 
urer of the Wright Wire Company, 
took on the Mutual Benefit’s limit sev- 
eral years ago. 





Hon. Edwin Warfield, president of the 
Fidelity & Deposit Company of Balti- 
more, and former governor of Maryland, 
is being mentioned for a portfolio in the 
Wilson Cabinet, the secretaryship of the 
Navy being the particular office assign- 
ed him. As a member of one of the 
foremost Maryland families, Governor 
Wilson has been admirably schooled in 
social, political and commercial affairs 
and his career thus far guarantees that 
he would fill most acceptably any 
position to which he might be called, 
however exalted it might be. Secretary 
of the Navy Warfield would be a popu- 
lar selection and President-elect Wilson 
would be fortunate if the distinguished 
son of Maryland accepted the post. 





Will Succeed Hon. Frank Blake. 





Governor-elect Major of Missouri, 
has announced his intention of appoint- 
in Charles G. Revelle, a lawyer of 
Farmington, insurance superintendent 
of State vice Hon. Frank Blake, the 
present incumbent. 


ent the power to revoke a company’s 
license when he deems the circum- 
stances warrant, 

It is proposed to amend the law in 
relation to the supervision of rate 
making associations so as to give the 
Superintendent of Insurance greater 
authority in making examinations. into 
the affairs and methods of conducting 
the business of such rate-making organi- 
zations. The brokers’ license law is to 
be amended so as to eliminate all fea- 
tures held by recent court decisions to 
be unconstitutional because of their dis- 
crimination, but otherwise the pro- 
visions of the new brokers’ license law. 
which becomes operative on January 1, 
1913, is not to be materially changed. 
It is also proposed to amend the cor- 
poration tax law so that all insurance 
corporations shall make their report 
for the purpese of taxation to the State 
Superintendent of Insurance instead of 
the State Comptroller. 
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BARRED FROM NEW MEXICO 


RULES AGAINST INTER-INSURERS. 








Attorney General of State Follows Ac- 
tion of Texas in Prohibiting Corpor- 
ations From Joining Associations. 


Another blow has been dealt inter-in- 
surers and reciprocal underwriters com- 
bination’ through a late ruling of the 
Attorney General of New Mexico. 

In response to an inquiry from 

Insurance Jacobs 

upon the question, Attorney 

General Frank W. Clancy, under re 
cent date held as follows: 

“I have to acknowledge the receipt 
of your letter of even date herewith 
in whieh you submit the question as 
to whether corporations organized in 
this State to do business other than 
that of insurance, have the right to 
take policies with those unincorporated 
insuranee concerns, known as inter-in- 
surance or reciprocal underwriters, 
when the fact is that anyone taking 
such a policy becomes an insurer of all 
other members. I have read with great 
interest the copy of the opinion of an 
assistant attorney general of the State 
of Texas upon the precise question 
which you submitted to me with your 
letter, and I feel convinced that his 
opinion is quite correct. There can be 
no doubt that a corporation cannot 
properly do any except that 
which is specified in its charter or cer- 
tifieate of incorporation or which is 
necessarily connected therewith. No 
corporation can engage in the business 
of insurance unless it is incorporated 
for that purpose in compliance with 
the statutes concerning insurance com- 
panies. A corporation organized to do 
a mercantile business, for instance, 
cannot engage lawfully in the business 
of insurance, and if such a corporation 
becomes a reciprocal underwriter it 
would certainly attempt at least to as- 
sume Hability of an insurance char- 
acter without having any right to do 
business of that kind. 

“I betieve, however, that any such 
attempt would be unsuccessful and 
that corporations organized for bu:i- 
ness other than insurance, would be 
very undesirable members of these 
coneerns which you say are known as 
inter-insurance or reciprocal under- 
writers, because, in case of loss, the 
liability could not be enforced as the 
act of the corporation would be be- 
yond its lawful powers. 

“I return herewith the opinion of 
the assistant attorney general of 
Texas.” 








Makes Additional Book-Keeping Neces- 


sary. 





The only effect that the recent ruling 
of the New Jersey Insurance Depart- 


ment requiring the issuance of 
policy in case property is transferred to| 
the State from an outside territory, wilf| 
have upon the companies will be to) 
compel additional book-keeping. Few| 
States hold as New Jersey does im this | 
matter, the great majority of them being | 
well content if assured that they will be| 
given full credit for premiums upon all} 
business in their respective common- 
wealths, whether written there primari-| 
ly or transferred from outside terri- 
tories. | 


| 
| 


Progressive Agent Elected Chief Execu- } 
tive of Fire Insurance Society of | 


Newark. 





W. S. NAULTY PRESIDENT. 








William S. Naulty, vice-president of | 
the Joseph M. Byrne Company, was| 
chosen president of the Fire Insurance| 
Society of Newark, at the annual gath- 
ering of the organization held recently. 
At the same time Albert S. Chapman, 
of Newark and Stewart C. Smith of} 
Orange, were unanimously re-elected | 
vice-presidents, and the following named 
chosen members of the executive com- 
mittee: Frank Heller, Gustav S. Som- 
mer and Fred J. Myers of Newark; S. 
G. Ayers of Orarge. ! 

The latter named replace G. C.| 
Plumb, Ross M. Wickham, Charles S. 
Dodd and Fred Hoadley, whose terms of 
office expired. 

The report of the treasurer showed 
the Society to be in satisfactory finan- 
cial condition. 

But two agencies in Newark it is un- 
derstood, decline to send their “dailies” | 
through the stamping office, and gen-| 
erally speaking the situation is felt! 
to be decidedly better than it had been 
for sometime. 








| 
AGAIN POSTPONED. 
recent aril | 
Dwelling Rates in Kentucky Not Ef-| 
fective Until March 1—Their Opera- 
tion Twice Deferred. 
Impressed with the arguments put for- 
ward by the fire underwriters and de- 
siring to examine further into the mat- 
ter the Sittate Rating Bureau of Ken- 
tucky thas again postponed enforcement 
of the new dwelling rates. The tariffs 
which were originally set for adoption 
on November Ist, and deferred until De- 
cember Ist, have now been put over un- 
til the first day of March. Rates on farm 
properties, however, become effective 
January first, and agents have notified 


their customers to that effect. As com- 
panies are permitted to penalize for de- 
fects under the revised schedule, it is 
felt a fair charge for assuming the ‘busi- 
ness can thus be secured, and managing 
underwriters are satisfied with the man- 
ner in which this class of hazard has 


finally been regulated. 


Home Office 


80 Maiden Lane, New York 
HENRY EVANS, President 





CONTINENTAL INSURANCE COMPANY 


OF NEW YORK 


A wise agent makes his strongest company 
his leader. 


That company is certain 
to be the Continental. 


Western Office 
332 South La Salle St., Chicago 




















Fidelity-Phenix Fire Insurance Company 
OF NEW YORK 





Ten thousand loyal agents prove the practical 
value of representing the Fidelity-Phenix 
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80 Maiden Lane, New York 
HENRY EVANS, President 


Western Office 
137 South La Salle St., Chicago 
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FIDELITY (FIRE) UNDERWRITERS 


OF NEW YORK 
Backed by almost 


nost illimitable re- 
Fidelity Underwriters 


policy is the strongest fire policy 


Gross Combined Assets........ $39,910,002 
Policyholders’ Surplus.......... $22,727,588 


Western Office 
332 South La Salle St., Chicago 
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Complete Protection to 
Policyholder and Agent of PARIS, FRANCE, the oldest, 


strongest and best of the French 


insurance companies, and now well known in this country. 





is afforded by the GENERAL FIRE 


already represented in your city or town, and you control 
desirable business, you will find it profitable to at once write 


q If the Company is not 





FRED S. JAMES & GO. 





Tnited States Managers 





123 WILLIAM STREET, NEW YORK 
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SITUATION IN MISSOURI 


NOW GETTING THE NEW RATES. 








Local Agents Collecting the Tariffs 
Promulgated by Companies Despite 
Hostility of Sup’t Blake. 





Local agents throughout Missouri 
almost without exception are collecting 
the revised rate prepared by the Mis- 
souri Actuarial Bureau, despite their 
rejection by the State Insuranice Depart- 
ment, and the reported purpose of Su- 
perintendent Blake to issue a prohibit- 
ing order. The schedules having been 
formally tendered the insurance com- 
panies have complied absolutely with 
the law upon the subject, and pay no 
attention to Mr. Blake’s contention that 
the new tariff cannot be enforced until 
they receive his official approval. 

Roughly speaking the new tariffs 
cover between seven and eight hundred 
cities and towns, and while wide fluctu- 
ations occur as between the different 


communities, the net result in the State 
from those 


will not materially differ > 
previously charged. As the term ot 


office of Superintendent Blake will ex- 
pire very shortly it is not anticipated 
that he will take any drastic action 
with respect to the new figures, par- 
ticularly as such procedure if effective 
would redound to the credit of the in- 
coming administration, a condition not 
at all desired by Mr. Blake nor his 
political sponsor Governor Hadley. 


Attitude of Superintendent Blake. 

In explaining his refusal to accept 
the rates prepared for the companies 
Insurance Superintendent Blake said: 

“I have advised the Missouri actu- 
arial bureau that none of the rates 
they submitted upon Monday last, while 
I was out of the city upon official 
business, will be accepted by me or 
filed in the department; that under the 
rating act, as construed by the attor- 
rey general, filing for the whole State 
must be made at one and the same 
time, and that there are over 100 towns 
iu Missouri for *which specific rates 
have not been made up by the bureau. 

“All of the basis schedules upon 
which the rates tendered for filing are 
fcunded were declared unjust and un- 
reasonable by an order issued by me 
November 9, and prohibited the com- 
panies from filing any specific rates 
with *me, or from charging property 
owners any rates derived from such 
void schedules. 

“The companies are attempting to 
form a combination so that they can 
exact the new rates from property 
owners, whether they are filed or not 
ard regardless of any action which this 
department may take concerning their 
reasonableness. 

“The attorney for the combine stated 
the other day that I should permit the 
new rates to be filed, and then if they 
were too high, a reduction order should 
be made. I knew all along that this 
was the action which the companies 
wanted me to make, and which they 
thought I would take. 

“Even if the rates had been legally 
filed and if I had maae an order re- 


ducing them, the companies would 
have immediately proceeded against 
me in the courts and restrained me 


from putting into force or effect my 
order, and meantime, while this suit 
was pending for the next two or three 
years, they would be demanding the 
new rates from every property owner, 
and it would become unlawful for any 
agent or any company to write any in- 
surance at any rate less than the rates 
which had been filed. 

“The companies have acted in bad 
faith throughout all the negotiations I 
have had with them. They agreed 


with me over a year ago that none of 
the new rates would ever be filed, o 
ever be charged any property owner, 





until | approved them. This agree- 
ment was no sooner made than it was 
broken by many of the companies, and 
at this time all but a few have de- 
clined to honor it. 

“Every property owner of the State 
and every insurance agent who has any 
regard for the interests of the prop- 
erty owners is with me in the fight I 
have been making; but there are a few 
agents who from selfish motives have 
been attacking me for not permitting 
the specific rates to be filed. 

“I contend that under the circum- 
stances it is better for the people to 
have competition, than rates estab- 
lished which will be binding upon the 
property owner and the company. I 
intend to take up this rating matter 
with Attorney General Major to see 
what relief can be given the property 
owners, if the companies complete the 
organization of the-combine which they 
are now trying to perfect.” 





Contributing to Insurance Fund. 





Satisfaction generally is expressed at 
the operation of the plan adopted by the 
Union Stockyards Company, of Chicago, 
in September last, of making every 
shipper of livestock whose consignment 
reaches the yards, pay ten cents for 
each carload as insurance against fire. 
The individual charge is so small that 
no one objects to it while the Stock- 
yards corporation is relieved of all re- 
sponsibility. The money collected is 
turned over to a fire insurance company 
as a premium for the indemnity fur- 
nished. 





A. G. Hancock Gets British America. 





Albert G. Hancock of Baltimore has 
been appointed general agent for the 
British America for Delaware, Mary- 
land, Virginia, West Virginia and the 
District of Columbia. 


GERMAN FIRE REINSURES. 
Business Taken by National of Hartford 
—Internal Dissentions Given as 
Cause. 





The German Fire Insurance Co. of 
Indiana, has reinsured its business in 
the National of Hartford. Internal 
dissentiongs are given as the cause and 
the company will be liquidated. 

Its business has been profitable, but 
there were differences of opinion with- 
in the company as to increasing the 
capital and branching out into other 
sections, as a result of which it was 
decided to cash :n and quit. 

The National has circularized the 
agents of the German, sending them 
National policies and authority to 
make indorsements and take care of 
the business. Wherever there is al- 
ready a National agency, however, or 
for other reasons this does not seem 
desirable, the Colonial Underwriters 
policy, issued by the National and 
backed by all its assets, is being plan- 
ned. 

Oscar Schmidt, assistant secretary 
of the German, will represent the Na- 
tional in Indianapolis as manager of 


the German Fire Insurance agency. 
Some of the office and field force of 
the German will also be retained in 


the service of the National. 


HIGH PRESSURE SERVICE. 





Its Need for Cincinnati’s Congested 
District Emphasized by Recent 
Fire. 





In the opinion of Superintendent 
3aldwin, of the water works depart- 
ment of Cincinnati, Ohio, the need for 
installing a high pressure water service 
in the commercial section of the city, 
was fully demonstrated at the recent 
Gibson House fire. 

Mr. Baldwin said that from the time 














FIGHT FIRES AT THE START 
INSURANCE MEN 





Accepted by the Chicago Board ., 
of Underwriters 


PYRENE MANUFACTURING CO0., Sew YoRre City 


realize the importance of 
being ready to extinguish a 
blaze at an instant’s notice. 


For their own security, 
and that of their assured, 
they must insist on a 
-PRACTICAL fire extin- 
guisher—one that can be 
operated by anyone, at any 
time, without special train- 
ing. 

They must insist that the 
extinguishing compound is 
efficient on all kinds of 
incipient fires, in all kinds 
of inflammable materials. 


They should also insist on 
an extinguisher that does 
not get out of order, does 
not freeze, and is safe to use 
on electrical equipment. 


PYRENE 


meets all these req uirements 


The Pyrene Fire Extin- 
guisher filled with Pyrene 
Liquid, is the most efficient 
extinguisher of incipient 
fires on the market. 





Included in the lists of 
Approved Fire Appli- 
ances issued by the 
National Board of Fire 
Underwriters. 
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the Fire Department started threwing 
water on the blaze until 6 o’clock the 
following morning 3,400,000 gallons of 
water had been used. One half of this 
was thrown on the blaze during the 
first three hours. 

The present administration, he added, 
has taken the preliminary steps for in- 
stalling a high pressure service by 
having his department draw plans and 
make the necessary estimates, but it 
will require a bond issue of at least 
$650,000 to inaugurate the system. 

The district contemplated ‘by Mr. 
Baldwin in his estimate is between 
Eggleston avenue and Central avenue 
and from the Canal to Third street. 
Mr. Baldwin stated that this could be 
extended from year to year as the need 
became apparent. 

A central pumping plant will have 
to be erected, and in the plans sug- 
gested by Superintendent Baldwin this 
will be located in the triangle at Eighth 
and Eggleston avenues, since this point 
is within easy reach of three important 
water supply stations. 

The present pressure is 50 pounds, 
but under the high pressure service this 
plan can be increased to 150 and even 
300 pounds. According to Mr. Baldwin, 
the maximum would seldom be put 
into service. This pressure would force 
water from the street to a height be- 
yond the Union Central Life Insurance 
Company’s building, now nearing com- 
pletion. 

The high pressure service, he held, 
would be of little avail for fighting a 
fire within a building if the connection 
would be made to stand pipe supplying 
hose on each floor. The ordinary hose 
and nozzle would be useless, as they 
would be blown out of commission im- 
mediately. 





Fire Prevention Campaign. 





The Canadian Manufacturers Asso- 
ciation has arranged for a week’s cam- 
paign in fire prevention in different 
cities of the Dominion when Franklin 
H. Wentworth, secretary of the Na- 
tional Fire Prevention Association will 
speak to the gatherings. The meetings 
have been arranged in the form of an 
evening dinner in each place, the prin- 
cipal city officials and representatives 
of the various local commercial bodies 
being invited as guests. The associa- 
tion hopes that as a result of this cam- 
paign April 21, the anniversary of the 
Toronto conflagration, may be adopted 
as Fire Prevention Day in the Dominion. 





Rate-Cutting at North Jersey. 





Despite repeated warnings certain 
companies persist in slashing rates 
upon North Jersey business, and the 
patience of the offices that are loyally 
observing tariffs and losing desirable 
business thereby. is being sorely tried. 
Were it not for the fear that retaliatory 
action in the territory noted would 
spread through the balance of the State, 
not a few managers would favor meet- 
ing the rate-cutters and even going 
them one better. 





$75,000 Brewery Fire in New Jersey. 





For the second time within the year 
the extensive plant of the Berger and 
Fischer Brewery, of Highland Park, N. 
J., was destroyed by fire several days 
ago. Finding itself unable to cope with 
the blaze the local fire department 
asked aid from New Brunswick, which 
though promptly furnished proved in- 
adequate to save the properties. The 
loss is placed at $75,000, partly covered 
by insurance. 





General Agent for Newark Fire. 





The Newark Fire, of New Jersey, has 
appointed E. J. Miller of Denver, its 
general agent for Colorado, Wyoming 
and New Mexico. 





The National Convention of Insur- 
ance Commsisioners has applied for 
membership in the National Fire Pro- 
| tection Association. 
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ARREST IN MUTUAL SWINDLES 


WROTE MILLIONS OF INSURANCE. 








But Never Paid a Loss—Frank W. An- 
thony Said to be Chief of 
Band. 





The arrest of F. W. Anthony of 
Brooklyn on a charge of fraudulent 
transactions in connection with the 
operation of a number of “mutuals” 


most of which are located in Philadel- 
phia, hag laid bare the methods of 
these concerns headed by Anthony 
which it is said, have issued millions 
of insurance and never paid a loss. 

It was due to the efforts of the New 
York Insurance Department that these 
“mutuals” were exposed. Numerous 
complaints have been received by the 
department and the _ investigation 
showed that about seventy-seven New 
York State agents and brokers had 
handled policies of these concerns. 

The method used by Anthony and 
his associates was to solicit brokers in 
Western and Southern States. offering 
to place fire insurance at any rate 
which would be satisfactory to the as- 
sured. He allowed the brokers 25 per 
cent. of the premiums, retained 50 per 
cent., giving the remaining 25 per cent. 
to the companies. The companies in 
which he placed this’ insurance were as 
follows: 

Colonial Mutua: Fire Insurance Com- 
pany, Columbia Mutual Fire Insurance 
Company, Fairmount Mutual Fire In- 
surance Company, George Washington 
Mutual Fire Insurance Company, Im- 
perial Mutual Fire Insurance Company, 
Integrity Mutual Fire Insurance Com- 
pany, Loyal Mutual Fire Insurance 
Company, Mercantile Mutual Fire In- 
surance Company, Metropolitan Mutual 
Fire Insurance Company, People’s Mu- 
tual Fire Insurance Company and 
Schuylkill Mutua! Fire Insurance Com- 
pany, all of Pennsylvania, and the 
Aetna Fire & Marine of Delaware. 

All the above companies except the 
last named were located in one office 
in Philadelphia, which was raided and 
clozed in July, 1911, and all were de- 
clared insolvent in August of last year. 
The Aetna Fire & Marine of Delaware 
had its license revoked by the’ insur- 
ance commissioner of Delaware, but 
no further legal action against it was 
taken. 

Six of the principals who operated 
the Pennsylvania companies at the 
office in the Manhattan Building, at 
Fourth and Walnut streets, Philadel- 
phia, were indicted for perjury and 
forgery in connection with the obtain- 
ing of some of the charters from the 
Pennsylvania department, ani the at- 
torney general of that State has ap- 
pointed Morris Wolf to take charge of 
the prosecution. 

The receiver of the Metropolitan Mu- 

1 Fire Insurance Co. of Philadelphia, 
who declares uhat when he took charge 
there was nothing to “receive,” had 
Anthony arrested on the formal charge 
of conspiracy to swindle the Metropoli- 
tan Mutual Fire out of $12,000. State 
Inspector of Insurance R. C. Wilson who 
was also instrumental in the arrest is 
quoted as saying that Anthony’s deal- 
ings with the Metropolitan and other 
fraudulent concerns, that pretend to fur- 
nish fire insurance at rates lower than 
the regular stock companies, would 
ceach $100,000. 

The receiver, Thomas B. Donaldson, 
is also quoted as saying concerning the 
methods and operations of the concern: 

“No losses were ever paid. You may 
judge the extent of the swindling from 
the fact that the company wrote policies 
of a face ainounting to $1,600,000 during 
the year 1911. The premiums were 
lower than others and the company did 
a big business throughout the country, 
from Canada to Texas. New York State 
seemed to be the only one which escap- 
ed, and that, I am led to believe, was 
due to the fact that Anthony could not 
get a broker’s license in New York. 





Many of the losses that were covered 
by the policies of the concern were in 
Canada, where, it seems, the company 
aid a big slice of its business. There 
were many forest and busa fires there, 
causing thousands of doliars of dam- 
age, but none of the policies was rec- 
ognized, and no money was paid to 
those poor people who thought they 
were insured. There are others who 
are under indictment and arrest, three 
men of Philadelphia, but we regard 
Anthony as the chief of the gang.” 





AGENTS INSIST UPON’ RIGHTS. 





Bennington County (Vt.) Board Blocks 
Attempt at Over-Head Writing 
on Church Risks. 





An effort to place all of the risks of- 


the Roman Catholic Church in Benning- 
ton County (Vt.) through an agency at 
Burlington, caused the Bennington 
County Board to take steps to block 
this. A resolution was passed demand- 
ing their rights and requesting the 
companies not to write any of this 
business unless offered by a local agent 
at the place of the risk. 

A resolution was passed, in which all 
the members concurred, that no mem- 
ber of the board would write or broker 
any line on property owned by the 
Roman Catholic diocese of Purlington, 
Vt., except upon the basis of receiving 
the full and regular commission. 


Now Want Better Building Code. 








The Cincinnati fire which destroyed 
the Gibson House and other property 
involving insurance amounting to about 
$600,090, has stirred the city authori- 
ties to the necessity of better building 
regulations and 3n effort is being made 
to secure the aduption of an up-to-date 
code that will prevent the rebuilding of 
the burned structures on the old lines. 





SERIOUS FIRE IN PATERSON. 





(Continued from page 1.) 
lads had one of the rooms which they 
rented from Mr, Spencer and all their 
gaming paraphernalia, pictures and 
trophies were ruined. 


The Sufferers. 


The Van Winkle Hardware Com- 
pany’s building will be rebuilt. J. A. 
Van Winkle, head of the company, has 
instructed Architect William T. Fanning 
to prepare plans for a modern structure 
to replace the one now in ruins, and 
the Van Houten street building will be 
doubled in size. The firm is protected 
by eighty per cent. insurance on its 
total loss. This firm has suffered three 
distinct losses from fires starting in 
other buildings. 

The Diskon building was owned by 
Esther M. Sherlock, Edwin J. Mercelis, 
of Passaic; Mrs. Margaret Wright and 
Mrs. Marguerite Kinsland. Mr. Mar- 
celis is in Porto Rico. A cable was 
sent to him in the early part of the 
afternoon notifying him of the fire. 





The insurance on the building is placed | 


at $40,000. 


The Allen & Dunning plant is ex-| 


tensively damaged by water, the entire 
building being drenched. Adjusters | 
are at work to-day computing the loss | 
to this company 

The detailed losses were as follows: 
Diskon, building, $53,000; Diskon, store 
stock, $100,000; J. A. Van Winkle Com-| 
pany, building, $40,000; J. A. Van 
Winkle Company, stock, $125,000; Gurs- 
ley building, $80,000; Nicolet moving 
pictures, $6,000; Fashion store, $3,000; 
Anderson store, $5,000; Spencer Col- 
lege, $5,000; Federal Rubber Company, 
$5,000; Benedict & Harding, $1,000; 
Loomfixers’ quarters, $1,500; Allen & 
Dunning, building, $5,000; Allen & 
Dunning, stock, $12,500; William A. 
Merz, home, $500; William A. Merz, 
office, $500; Miller estate, building, 
$200; Miller estate, home, $200; Pellett 
drug store, glass, $500; Villa Brothers, 
store, $200. Total, $444,100, 





—— FS | 











Chartered 
Capital Stock - 
Liabilities - - 


Special Reserve Fund 
Net Surplus - 


Total Assets 


C, E. Sheldon, V. Pres’t. 





FIRE & TORNADO INSURANCE 


American of Newark 


P. L. Hoadley, President 


F. Hoadley, Asst, Sec’y. 


in 184€ 


-  $1,000,000.00 
- 5,081,886.03 

300,000.00 
- 2,962,518.52 
- = $9,3.44,434.55 


C. W. Bailey, Seo’y. 





























THE COMPANY WITH THE PYRAMID 














NEW HaMPsHIRE- 
Pa ese 
FIRE INSURANCE Co. 


















is re =e aa 
TOTAL LIABILITIES $2.496,304.53 
POLICY HOLDERS SURPLUS $3,229, 504.81 




















The Gamewell Fire Alarm 
Telegraph Co. 


Fire Alarm and Police Ielegraphs for 
Municipal and Private Plants 
OVER 1500 PLANTS IN ACTUAL SERVICE 
EXECUTIVE OFFICE 
30 Vesey Street, New York 


AGENCIES 


178 Devonshire Street, 
626 Monadnock Building, 





Boston, Mass. 
Chicago, Lil. 
Cincinnati, O. 
Pittsburg, Pa. 
709 Dwight Building, Kansas City, Mo. 
915 Postal Building. San Francisco, Cal. 
304 Central Building, Seattle, Wash. 
Utica Fire Alarm Telegraph Bae 1a. N.Y 
The Northern Electric & } Mig. Co., Tta., 
| Fire Appli nt =. 

General Fire Appliances Co., 
Johannesburg. South Africa 

Colonial Trading Co., Ancon; 
‘Canal Zone, Panama 

F. P .Danforth, 1060 Calle Rioja, 

Rosario de Santa Fe, Argentine Republic 


BRITISH AMERICA 
ASSURANCE CO. 


INCORPORATED 1833 
Head Office: Toronto, Canada| 
UNITED STATES BRANCH | 


January 1, 1912 
I, cinictinssviesintetinneeainnss $1,657,481.26 
Surplus in VU. GB. ...........0000- 2: 
HON. GEO. A. COX, President 
W. R. BROOK, Vice-President 
W. B. MEIKLE, Gen, Manager 











GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 


ORGANIZED 1859 
Statement, January 1, 1912 
Cash Capital..... $1,000,000.00 
Seer 6,852,645.96 
Net Surplus 2.5 289, 631.94 

Surplus for Policy 
Holders ....... 3,289,631.94 


HEAD OFFICE 
Cor. William & Cedar Streets 








For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 
Cash Capital - - $1,000,000.00 
Cash Assets - - 4,820,678.00 
Cash Surplus to Policy 
Holders . - - 2,288,079.00 


The real strength of an insurance company is in 
the conservatism of its management, and the map- 
agement of THE HANOVER is an absolute as- 
surance of the security of its policy. 

R. EMORY WARFIELD - President 
JOSEPH McCORD .- Vice-Pres. & Sec'’y 
WILLIAM MORRISON - Asst. Sec’y 
JAMES W. HOWILE - - Gen. Agent 


HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 








WESTERN AND 


ATLANTIC FIRE 
INSURANCE CO. 


NASHVILLE, TENN. 
CAPITAL - - $200,000.00 
NET SURPLUS - $122,760.50 


H. H. pepmenttmidatie 
Cc. A. ROWLAND, Special Agent 
21 S. Linwood Ave. - - Crafton, Pa. 
OPERATING IN 
Pennsylvania, Obio, Maryland, Virginia, West 


Virginia, T K ky, Alab 
Louisiana, Indiana, Dlinois and Colorede 


Manager 
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INVESTIGATE FIRST NATIONAL 


INSURANCE INVOLVED. 








SUPT. OF 





Order Signed for Removal of Supt. 
ingham — Valuation of Southern 
Bidg. Caused Upheaval. 





A resolution has been introduced into 
the House of Representatives by Chair- 
man Ben Johnson of the House com- 
mittee on the District of Columbia, 
calling for an investigation of the af 
fairs of the First National Fire Insur: 
ance Co., the Commercial Fire Insur. 
ance Co., both of Washington, Tuttle, 
Wightman & Dudley, Inc., the under- 
writers for the companies and promo 
ters of the First National, and also in. 
cluding in the investigation, the office 
ef the District Superintendent of Insur- 
ance. 

At the same time, an order for the re 
moval of Superintendent of Insurance 
ingham was being signed by Commis- 
sioner Judson, growing out of the same 
case. The board of Commissioners did 
not act on the order however at its 
meeting. 

According to the best information 
available, the present situation involv- 
ing the fire insurance companies grew 
out of the recent purchase of the 
Southern building in Washington, one 
of the finest office buildings in the city, 
when, it is said, the companies greatly 
increased the valuation of the property 
on their books, adding the sum to 
“surplus.” It is in connection with this 
transaction that the District Insurance 
Deparment is involved. 

On behalf of the fire insurance com- 


panies and Tuttle, Wightman and 
Dudley, it is said that they have in- 
vited the investigation. They cite a 


recent report on tax values in the Dis- 
trict of Columbia in which it was ad- 
mitted that the values were too low 
and counsel for the companies are 
quoted as saying that the valuation set 
will be maintained. The companies have 
also called in Actuary S. H. Wolfe to 
make a thorough examination. 

Will Have Thorough Examination. 

The resolution calling for the investi- 
gation provides for an appropriation of 
$10,000 for that purpose. It reads as 
follows: 

“That the Committee on the District 
of Columbia of the House of Repre- 
sentatives, or any subcommittee there- 
of which the chairman of said commit- 
tee may appoint, is hereby authorized 
and directed to investigate the conduct, 
management, history, records and af. 
fairs of the Commercial Fire Insurance 
Company of Washington, D. C., and of 
the First National Fire Insurance Com- 
pany of the United States, Washington, 
D. GC, both doing business in the Dis- 
trict of Columbia, and of the office of 
the Superintendent of Insurance of the 
District of Columbia, and of Tuttle, 
Wightman & Dudley (incorporated), do- 
ing business in the District of Columbia, 
together with those of their associates, 
representatives and agents, and to ex- 
amine the books, papers, accounts and 
affairs of the aforesaid companies and 
of the Superintendent of Insurance of 
the District of Columbia; to appraise 
the property, real and personal, be- 
longing to said corporations or either 
of them. Said committee, or such sub- 
committee thereof as may be selected, 
is authorized to sit during the sessions 
of the House and during any recess of 
Congress. Its hearings shall be open to 
the public, and it is authorized and em- 
powered to employ counsel, expert ac- 
countants, appraisers, and such other 
clerical stenographic and expert assist- 
ance as it may deem necessary; also to 
compel witnesses to attend and testify, 
and to send for such persons and papers 
and to administer oaths to witnesses as 
the committee may deem best. Any 
false statement made under any such 
oath shall subject the offender to all 
the penalties provided by law in the 
District of Columbia for the punishment 
of the crime of perjury. No person 


shall be excused from giving testimony 
or from answering any question, or 





from otherwise disclosing any facts 
within his knowledge as an individual, 
as an officer or director of any corpora- 
tion or private partnership or as a 
public official, or from producing any 
book, paper or document on the ground 
that the giving of such testimony or the 
production pf such book, paper or docu- 
ment would tend to incriminate him, or 
for any other reason. Such expense as 
will be incident to the investigation 
herein authorized shall not exceed 
$10,000, and shall be paid out of the 
contingent fund of the House, upon 
vouchers signed by the chairman of the 
committee and approved by the com- 
mittee on accounts.” 
Statement by President Tuttle. 

Robert R. Tuttle, president of the 
Commercial Fire Insurance Co. and 
vice-president of the First National 
Fire Insurance Co. in an interview 
said: 

“The Southern building purchased 
by these two companies was appraised 
at $2,000,000 by competent appraisers 
appointed by the Insurance Depart- 
ment. On this hasis it yields approxi- 
mately 5 per cent. net income. It is 
the mos popular and successful office 
building in Washington. Actuary S. H. 
Wolfe has been employed by the two 
companies to make a thorough and ex- 
haustive examination of beth of them, 
and will have a force of examiners 
here Tuesday morning. Both compa- 
nies are in a sound financial condition, 
entirely irrespective of building valua- 
tion. These companies were the first 
to suggest that Congress reappraise 
the building and investigate the prop- 
erty values in this vicinity. This sug- 
gestion was made in a letter signed by 
our general counsel, dated December 
5. The tax assessors were asked last 
week by the Board of Commissioners 
to reappraise the Southern Building, 
and their figures on file in the commis- 
sioner’s office show an increase of over 





$300,000 over the last appraisement 
made about a year ago.” 
COMMISSIONS IN TEXAS. 





Local Agents Continue to Demand 
Higher Scale—Why Companies 
Won’t Comply. 


Local fire agerts in Texas continue 
to demand of the companies a higher 
scale of commissions but so far the 
companies have not omplied. It has 
been pointed out by the managers, who 
have given the Texas commission ques- 
tion careful consideration, that condi- 
tions in that State make an advance in 
the cost of business just now out of 
the question. 

The loss experience alone is cited as 
sufficient reason but on top of this 
there is the heavy expense of the State 
Rating Board, and objectionable legal 
features that make it very hard for 
any company to conduct its business 
there with a profit. 





Well Equipped for Business. 


Local representatives of the Monon- 
gahela Underwriters, of Philadelphia; 
Pittsburgh Fire, of Pittsburgh, and the 
German Fire, of Wheeling, have re- 
ceived from Frank C. Sturtevant of 
Philadelphia, eastern manager of the 
combination, a circular letter of which 
the subjoined is a copy: 

“This office fully appreciates the un- 
usual demands on the clerical force of 
your office at this season of the year 
incidental to the general desire of the 
companies for their December account 
before the usual date. 

“So far as we are concerned, if you 
will have your account for the month 
of December here on Monday morning, 
January 6, we shall be quite content. 

“You will permit us to suggest that 
we are better equipped at this time 
than ever before and that we hope and 
expect that you will appreciate this fact 
and favor us with increased offerings, 
not only at this time, but during the 
coming year. 

“With the compliments of the season, 
I am.” 
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SOUTHERN STATES 
FIRE INSURANCE CO. 
BIRMINGHAM, ALA. _ SUMTER COGSWELL 
Vice-Pres. and Manager 
JAMES W. DURBROW, General Agent 
For NEW JERSEY & PENNSYLVANIA 
68 WILLIAM STREET NEW YORK, N. Y. 


D. E. MANASCO 
: President 





























FIREMEN’S INSURANCE CO. 


NEWARK, N. J. 


Statement January 1, 1912 


IC re sss cw swat p acne $1,000,000 
Reinsurance Reserve................ 2,305,914 
All other Liabilities. ................ 261,030 
REN 2,808,680 
A. s $6,375,624 


DANIEL H. DUNHAM, President 
CHARLES COLYER, Vice-President 
A. H. HASSINGER, Secretary 
JOHN KAY, Treasurer 
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INSURANCE Co., Ltd. 
OF YORK, ENGLAND 


THE YORKSHIR 


Is now entered for Agency Business in New York, Massachusetts, Obio, Illinois, Pennsylvania, New 
Jersey, Maryland, Louisi~ na, Georgia, and the Pacific Coast States, and will soon be prepared to con- 


sider other territory. 
ESTABLISHED 1824 

The “Yorkshire” is the Oldest and Strongest of the English Fire Companies not heretofore repre- 
sented in the United States. 

Ample funds have been furnished for purposes of United States deposit and investment. 
FRANK & DU BOIS, U. 8S. Managers ERNEST B. BOYD, Underwriting Mer 

O. E. LANE, Superintendent of Agencies 
47 William Street, New York 


New York Life Insurance & Trust Co., U. S. Trustee, 52 Wall Street 








Calumet Insurance Company 
CHICAGO 








T. A. DUFFEY 


INSURANCE 


84 WILLIAM STREET 


NEW YORK, 


Lines BOUND and WRITTEN in Excellent Companies 
throughout United States, Canada, Mexico and Cuba 











LOGUE BROTHERS & CoO. 
307 FOURTH AVE., PITTSBURGH, PA. 


General Agents for Pennsylvania 
REPRESENTING THE 
MICHIGAN COMMERCIAL INSURANCE CoO. 
CALIFORNIA INSURANCE CO. 
VIRGINIA FIRE & MARINE INSURANCE CO. 
MILLERS NATIONAL INSURANCE COMPANY. 
OHIO FARMERS INSURANCE CoO. 














HUMBOLDT FIRE INSURANCE CO., Pittsburgh, Pa. 
TEUTONIA FIRE INSURANCE CO., Pittsburgh, Pa. 
NEW YORK STATE DEPARTMENT 


PERCY B. DUTTON, Manager, Rochester, N. Y. 
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QUEER MICHIGAN LICENSE CASE. 





Companies Must “Show Cause” Because 
Adjusters Are Not Licensed 
Under State Law. 





In Michigan they have a law which 
provides that all persons “assisting” an 
insurance company in transacting its 
business must be licensed. This law 
has been held to apply to brokers in 
addition to agents, but there is an at- 
tempt now to make it apply to adjusters 
as well. 

Recently there was a loss near 
Seginaw and was handled for all the 
companies concerned by Gustav Schme- 
mann, State agent and adjuster for the 
Connecticut Fire. The companies de- 
nied liability, and H. S. Weadock, an 
insurance agent and lawyer at Saginaw, 
complained to the Insurance Depart- 
ment. He contended that Schmemann 
had no right to adjust losses for com- 
panies other than his own unless he 
was licensed by all the other interested 
companies, which have been cited to 
show cause later why their licenses 
should not be revoked for violation of 
the law. 

Insurance men are now pointing out 
that under such an extension of the 
law a stenographer who writes a letter, 
a lawyer who tries a case, or even the 
postman who delivers a policy through 
the mails might be required to have 
a license as “assisting an insurance 
company in doing its business.” 





NOW VICE-PRESIDENT WHITLOCK. 





Western Manager of Glens Falls Elected 
an Executive Officer of 
Company. 





As a fitting recognition of the able 
service long rendered the Glens Falls 
Fire, J. L. Whitlock of Chicago, the vet- 
eran Western manager of the Company, 
was elected its second vice-president at 
a special meeting held at Glens Falls 
on Monday. 

One of the most astute of the Western 
fire underwriters Mr. Whitlock is also 
one of the best liked, his kindly manner 
making and retaining both for him and 
his excellent Company innumerable 
friends. 





Crum & Foster Cos. out of Union. 





The Crum & Foster companies are 
now out cf the Western Union, the 
memberships having terminated on 
November 14, the ninety day clause 
having been unanimously waived. The 
resignations take out of the Union 
the following: Crum & Foster of New 
York as general agents for the North 
River, Nassau, Empire City, United 
States, Union of Buffalo, Dutchess and 
Richmond; John E. King, of New York, 
general agent for the Richmond, and 
L. H. Vail, president of the Dutchess. 
W. T. Greenwood, of Detroit, who had 
the Dutchess, retains his membership 
as general agent for the Granite State, 
the Dutchess retiring from his general 
agency. 





Seasonable Reminders. 





Local agents would do well to cir- 
culate among their customers the fol- 
lowing suggestions put forward by 
State Fire Marshal Zuber, of Ohio, as 
a means of safeguarding against the 
hazard of fire during Christmas festivi- 
ties: 

“Don’t leave an illuminated tree un- 
watched.” 

“Don’t use festoons of tissue paper 
or cotton batting on a tree.” 

“Don’t use any ornaments of cellu- 
let the children touch the 
tree. 
“Don’t permit a draft of air to sway 
the branches of a tree while it is 
il!uminated.” 

“Don’t put cotton beneath a tree w 
make the carpet look like snow-covered 
ground.” 

“Don’t remove a thing from the tree 


until the candles on it are blown out.” 

“If the appearance of snow is desired 
for any purpose use ‘mineral wool,’ or 
asbestos. It will not burn and gives 
a better effect than cotton. 

“Finally, let the safety of your 
children,and your property be your first 
consideration and Christmas will then 
be a season of happiness undisturbed 
by accident.” 





EQUIPPING AGAINST FIRE. 





New Jersey Manufacturers Hear State 
Labor Commissioner Tell of 
Recent Safeguards. 





General L. T. Bryant, New Jersey 
commissioner of labor, addressed a 
number of “factory chiefs” at a recent 
gathering in Newark, upon the nre 
hazard in manufacturing plants and 
the precautions that should be taken 
to safeguard against them. 

“The talk was in the nature of an 
illustrated lecture in which the stere- 
opticon was used to show the disastrous 
High street fire of two years ago and 
the destruction with great loss of life 
of the Asch building, Manhattan. 

“It was the direct result of the High 
street disaster that the new law of 
April, 1911, embodying more stringent 
provisions in safeguarding the lives cf 
factory employes, was passed, and the 
‘factory chief’ is the outgrowth of new 
regulations adopted by the State De- 
partment of Labor. He is designated 
by the manufacturer as the responsible 
authority in commanding fire drills and 
assuming the direction of his fellow- 
workers in cases of emergency. He is 
officially recognized by the State and 
upward of 400 of their number received 
their official badges at last night’s meet- 
ing. 

“General Bryant’s talk was essentially 
technical. He told of the various safety 
appliances and up-to-date devices that 
have been installed in many factories 
since the enactment of the new law, 
and he likewise instructed his hearers 
in practical fire-fighting. 

“With the stereoptican he illustrated 
the precautions that have been taken 
in many factories throughout the State, 
where every safeguard against fire has 
been instituted, and he brought his 
lecture to a close with a moving picture 
reproduction of the private fire depart- 
ment of a well-equipped model plant in 
full operation.” 





Will Supervise the Underwriting. 

Tuttle, Wightman & Dudley, 
Washington, D. C., managing under- 
writers for the United States of the 
First National Fire Insurance Co. and 
the Commercial Fire Insurance Co., an- 
nounce the appointment of S. J. John- 
son to supervise the underwriting and 
agency departments of both companies. 

Mr. Johnson has been in the insurance 
business for fifteen years, having been 
with the Continental Fire; the Survey 


Inc., 


Bureau, Pacific Coast Board; J. B. F. 
Davis & Son, San Francisco; Western 
Factory Insurance Association; Provi- 


dence Washington Insurance Co., and 
for the past three and one-half years 
with J. S. Freelinghuysen, general agent, 
New York. His wide acquaintanceship 
and general knowledge of the business 
should be of great value in his new 
connection. 





Names San Francisco Manager. 





The National Union Fire, of Pitts- 
burgh, has appointed Dixwell Daven- 
port, manager of its metropolitan de- 
partment at San Francisco. 





Henry A. Yeats, formerly with the 
Illinois Inspection Bureau, has ‘been ap- 
pointed special agent in Southern IIli- 
nols for the Hartford Fire. 





Etienne Givernaud has been ap- 
pointed special agent in New England 
for the Milwaukee Mechanics. Mr. 
Givernaud was formerly special agent 
for the John C. Paige agency. 
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Will Prohibit Rate-Making. 





Under the revised insurance code for 
Oregon shortly to be offered in the 
legislature, it is reported combination 
rate-making by the companies will be} 
prohibitei, and all local agents of a! 
company must report to their general| 
agent in the State. 





Succeeds Tiedeman as Pacific Coast 
Manager. 





George W. Brooks, secretary of the 
California Fire of San Francisco, suc- 
ceeds T. J. A. Tiedeman as general 
agent of the Pacific Coast department 
of the Michigan Commercial Fire, of | 
Lansing. 








Going Into California. 





| 

Arrangements for entering the Citi-| 
zens Fire, of Baltimore, into California, 
are being perfected, and such action 
will likely be taken about February 1, 
next, | 








= | 





“The Leading Fire Insurance Company 
of America” 





CASH CAPITAL, $5,000,000.00 
WM. B. CLARKE, President 
Vice-Presidents, 

HEnkRyY E, REEs A. N. WILuIAMs 
Secretary, 

E. J. SLOAN 


Assistant Secretaries, 
E. 8. ALLEN GUY E. BEARDSLEY 
RALPH B. IVES 
W. F. WHITTELSEY. Jn., Marine Secretar) 





an agency—if you can. 





THE COMMERCIAL FIRE, of Washington, D. C., 


is 22 years old and is going to be a good many more 
years older. Its record is as clean as a hound’s tooth. Get 








WOOD BROTHERS & COMSTOCK 


GENERAL 


AGENTS 


REPRESENTING 


ALLEMANNIA FIRE INSURANCE OO. OF PENNA, 
CAMDEN FIRE INSURANCE ASS'N, OF N. J. 


GEORGIA HOME INSURANGE 
HUMBOLDT FIRE INSURAN 


CO., of Georgia. 
CE CO., of Pennsyivania. 


MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 


WESTERN R 





ESERVE iNSURANCE GO., of Onle 


—— 


100 WILLIAM STREET + + - - New York 





NATIONAL FIRE 


STATEMENT, JA 


OF HARTFORD, CONN, 


LIABILITIES 

Capital Stock............. ma $1,000,000.00 

Reserve for Re-Insurance... : 7,212,863.55 

Reserve for Outstanding Losses.......... ‘ 644,600.66 

Special Reserve for all Contingent Liabilities 350,000.00 

NetSurplus......... 0° Bees 2,630,276.06 

Total Assets............. : .. $11,837.740.27 

JAMES NICHOLS, President H. A. SMITH, Vice-President G. H. TRYON, Secretary 
Assistant Secretaries 
F. D. LAYTON S. T. MAXWELI Cc. 8. LANGDON 


SURPLUS TO POLICYHOLDERS 


INSURANCE CO. 


NUARY Ist, 1912 


$3,630,276.06 








WHILDEN & 


105 WILLIAM STR 
Managers Accident an 


HANCOCK 


EET, NEW YORK 
d Health Department 





for New Jersey 
Assets over $138,000,0U0 
Indemnity Clause includes while on 
Board of any public conveyance. 
SEE OUR NEW SAMPLE POLICY. 


PACIFIC MUTUAL INDEMNITY 


Issues the same liberal Accident a 


All losses adjusted and paid through our office 





PACIFIC MUTUAL LIFE INSURANCE COMPANY OF CALIFORNIA 
Incorporated 1868 


Third oldest American Company writing Acciden* and Health Insurance. 
Stockholders’ 


and Dentists receive all benefits of preferred risk without extra charge. 


Incorporated 1906 


Company. Territory covered—Southern New York, including New York ( ity. 


Assets Over $18,000,000 
Liability unlimited. Double 
the Platform, Steps and Running- 
Physicians, Surgeons, Undertakers 
NONE BETTER. 

COMPANY OF CALIFORNIA 


nd Health policies as does the Life 


immediately upon receipt of satisfactory proof 
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REVISION OF STANDARD FORM 


SOME POINTS NEEDING CHANGE. 








William B. Ellison Discusses Features 
That he Considers Subject to 
Criticism. 





The proposed revision of the stand- 
ard form of fire policy is receiving con- 
siderable attention and many features 
are being pointed out as needing 
change. William B. Ellison, the insur- 
ance attorney, contributed an article 
to one of the New York Sunday papers 
in which he told of many loopholes 
and pitfalls in the standard form for 
unwary policyholders. On the subject 
of revision in a recent number of the 
Journal of Commerce, Mr. Ellision said: 

“The movement that will result in 
there being presented to the approach- 
ing Legislature of the State of New 
York a revision of the present standard 
fire insurance policy is certainly a step 
in the right direction. The standard 
form of this State contains a mass of 
technical conditions and previsions that 
the public tinds very difficult indeed to 
understand. Indeed, they are so fraught 
with technicality and ambiguity that 
the courts themselves, the highest 
courts of record in the country, con- 
stantly differ in matters of construc- 
tion. This should not be difficult of 
remedy and the public welfare demands 
that it be remedied at once. 

Where it is Obscure. 

“One must not attempt to destroy 
any reasonable protection that may be 
claimed for the fire insurance com- 
panies, but at the same time it will not 
be contended that the rights of the in- 
sured should be left. as is frequently 
the case under the present form of pol- 
icy, to the charity or the honor of the 
company. The provisions of the policy 
should be made so clear that the rights 
of both are apparent and the interests 
of both are safeguarded. Let us, for 
instance, look at the provisions of the 
policy applicable te the matter of pro- 
cedure on the part of the insured in 
ease of tire. The present form pro- 
vides that if fire occur the insured shall 
give immediate notice of loss. Now, 
there can be no objection to this pro- 
vision, nor to the following which 
makes it mandatory on the insured to 
protect the property from further dam- 
age, separate the damaged and undam- 
aged personal property, put the same 
in good order and make a complete in- 
ventory thereof, stating quantities and 
costs, so far as possible, together with 
the amount claimed thereon. 

“But following this provision there is 
one which makes it mandatory on the 
insured within sixty days to render a 
statement or proof of loss containing 
a great deal of detailed matter. Now, 
if the insured omit to present this 
statement or proof of loss within sixty 
days his claim is beyond recovery. It 
is not infrequently the case—in fact, it 
is usually so—that the company’s ad- 
juster goes immediately to the scene of 
the loss and takes up its adjustment. 
The insured trusts the company’s repre- 
sentative and furnishes him with ali 
such information as he may require. 
The insured, however, forgetful of the 
sixty-day provision, or believing that 
the adjuster is protecting his interests 
in the matter, omits to serve the state- 
ment or proof of loss before referred 
to. He then stands at the mercy of 
the insurer. This may be readily 
changed and furnish ample protection 
to the insured by providing that such 


statement or proof of loss Shall be 
rendered within sixty days only when 
so required by the insurer. If the in- 
surer wants the information called for 
it is easy for it to make a demand 
therefor. Such a demand would put 
the insured immediately on his guard 
erd make him cognizant of the neces- 
siry of complying therewith. Placing 


the burden on the insurer to demand 
it will leave no excuse on the part of 
the insured for failure so to do. Thou- 
sands of meritorious claims have beeu 








defeated in the courts by a failure to 
comply with this provision, hidden 
away as it is in the labyrinth of tech- 
nicalities now largely making up the 
present form of policy. 

Matter of Charity. 

“Let us refer to another phase of 
this matter, i. e., that provision which 
provides that the policy shall be void 
if the insured has any other contract 
of insurance on the property in ques- 
tion, or if the interest of the insured 
is other than unconditional and sole 
ownership, or if the subject of insur- 
ance is a building on ground not owned 
by the insured in fee simple, or if the 
subject of insurance is personal property 
and is encumbered by a chattel mort- 
gage, or if any of the multitude cf 
things exist at the time of the issuance 
of the policy that by its terms wil 
void it. Now, the insured as a rule 
is not aware of these technical viola- 
tions of his policy—in fact, he does 
not get his policy for some days after- 
ward. Then, generally he files it away 
in his safe. Should fire occur, he has 
no claim for his insurance. These 
features of the policy form now in use 
have defeated thousands upon thousands 


of what would otherwise have been | 


meritorious claims. Sometimes the in- 
surer does not take advantage of its 
opportunities, but frequently it does. It 
may be charitable or it may not be. 


“This is not such a situation as the | 
should contenance, and especially | 


law 
is this so when we consider that by a 
slight amendment to the present policy 
form the obligation may be put upon 
the insurer to interrogate the insured 
upon these questions as a condition 
precedent to issuing the policy. Many 


of the highest courts of record in other | 


jurisdictions than in the State of New 
York have held that under such cir- 
cumstances the issuance of the policy 
and receipt of the premiums estops the 
insurer from setting up such violations 
as defenses. Our policy should be 
amended. so as to set this question at 
rest. 

“Then there is the further provision 
in case of fire that the insured shall 
‘as often as required’ exhibit to any 
person designated by the company all 
that remains of the property and sub- 
mit to examinations under oath by any 
person named by the company, and also 
‘as often as required’ shall produce for 
examination all books of accounts, 
bills, invoices, vouchers, etc., at such 
place as may be designated by the com- 
pany. This provision insofar as it 
compels the insured ‘as often as re- 
quired’ to do the things referred to is 
entirely too broad. It is true that the 
insurer should be given a reasonable 
opportunity to make the examination 
in question, but it should not have the 
power to put the insured to the trouble 
and expense thereof ‘as often as re- 
quired.’ It subjects the insured to har- 
assment at the hands of the insurer, 
and, not infrequently, the opportunity 
has been taken advantage of. 

“There is also a provision that in 
case of disagreement between the in- 
surer and the insured as to the amount 
ef loss the insurer may force the in- 
sured into an appraisal thereof. This 
provision takes from the insured the 
right to go into court and try his case 
in the ordinary way, and in the way 
provided by law for the disposition of 
just such disputes. There is no reason 
why a loss claimant should be forced 
to submit his claim to three appraisers 
unless he is willing so to do, and the 
present policy should be amended so 
as to place that feature of the case 
within his election, leaving him to seek 


his remedy in the courts, should he 
prefer so to do. 
“Space will not permit of further 


reference to the many needed reforms 
that should be made in the present 
standard fire insurance policy. Its ar- 
rengement is bad, its language is am- 
biguous, many parts are difficult to 
reconcile, and its whole plan is con- 
ducive to a misunderstanding on the 
part of the insured of his obligations 
thereunder. The present policy could 





FIRE 


AND TORNADO 
RENT, LEASE, USE 
AND OCCUPANCY 


CAPITAL - $4,000,000 
ASSETS - $16,953,773 
LIABILITIES - $8,649,873 





EUGENE L, 
BENJAMIN RUSH, Vice-President 
JOHN O. PLATT, 2nd Vice-President 


INSURANCE COMPANY OF NORTH AMERICA 


PHILADELPHIA, PA. 


AME RCP 





NS LOSSES PAID SINCE 
ae ORGANIZATION 


NET - SURPLUS $4,000,000. 
SURPLUS TO POLICY HOLDERS $8,303,900. 


ELLISON President 
T. HOWARD WRIGHT, Sec’y and Treas. 
SHELDON CATLIN, Ass’t. Secretary 


MARINE 


AND INLAND TRANS- 
PORTATION, MOTOR 
BOAT, TOURIST 
FLOATER,AUTO- 
MOBILE FLOATER, 
PARCEL POST 


$154,461,000. 
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HUDSON UNDERWRITERS 


AGENCY OF THE 


LUMBER INSURANCE COMPANY OF NEW YORK 


$400,000 





84 WILLIAM STREET 


NEW YORK 








331-337 Walnut Street 





American Union Fire 
Insurance Co. of Philadelphia 
CAPITAL $500,000, FULL PAID 


(Organized and Incorporated Under the Laws of Pennsylvania) 
JAMES F. STONE, President 


Correspondence Invited from Agents Where Not Already Committed 


PHILADELPHIA, PA. 





well be reduced to at least one-half of 
its present verbiage, and by so doing 
infinitely clarify its provisions.” 

“The reputable fire insurance com- 
panies themselves suffer severely from 
the continued use of the present form 
of policy, because disreputable under- 
writers have taken advantage of the 
insuring public in the technical en- 
forcement of its provisions, with a 
resultant popular prejudice that renders 
the substantial rights of the under- 
writer uncertain of protection in our 
courts of justice. In almost every 
instance in an action brought by an 
insured against an insurance company 
twelve jurors will agree on a verdict 
in favor of the plaintiff. Why? 

“Is it because the natural sympathies 
of men lead them to award damages 
to an individual as against any cor- 
poration, or is the public mind so imbued 
with prejudice against insurance cor- 
porations: in particular that the sub- 
mission of a case to a jury will result 
in a verdict against the company? 

“No man can practice at this bar 
for any appreciable number of years 
and not learn that twelve jurors, al- 
though selected with considerable care, 
and notwithstanding their oaths to fully 
and fairly try the case and give a 
true verdict according to the evidence, 
will, if there is the least doubt, solve 
that doubt in favor of the insured; 
and that notwithstanding the invari- 
able charge of the court that on the 
plaintiff rests the burden of proving 
his case by a clear preponderance of 
evidence. 

“Personally, I believe that this con- 
dition is a great injustice to many 
liberal and honestly managed com- 
panies, but, nevertheless, all are made 
to suffer for the acts of those who 
seem to feel that any defense is war- 
ranted, if thereby a loss can be avoided 
or defeated. 


(To be concluded next week.) 





UEEN 


ius. Co. of America, 
VEW YOPX. 








JOHN C. PAIGE CO. 


INSURANCE 
65 KILBY ST. BOSTON, MASS. 








TWO HUNDRED AND THIRD YEAR 


SUN 
INSURANCE OFFICE 
OF LONDON 


FOUNDED 1710 
United States Branch: 
54 PINE STREET, NEW YORK 
Western Department: 
171 La Salle Street, Chicago 


Pacific Department: 
SANSOME AND SACRAMENTO STREETS 
San Francisco, Cal. 


Agents Wanted at Unrepresented Points 














KEEP POSTED By Reading 
THE EASTERN UNDERWRITER 
Each Week———— — 





Subscription $3 Per Annum 


December 19, 1912, 


THE.EASTERN UNDERWRITER 





17 








CASUALTY AND 





IMPAIRMENT NOW OVER $180,000. 


Condition Shown to be Worse Since 
Last Examination by Insurance 
Department. 


The Empire State Surety Co. will be 
liquidated by the New York Insurance 
Department as prescribed by the law, 
the directors of the Company having 
decided to place its affairs in the hands 
of the State. It was shown by an 
examination of the Empire as of De- 
cember 10, that the Company’s condi- 
tion had become much worse since the 
previous examination, there being an 
impairment of $180,256. The last exam- 
ination shows total assets of $651,205, 
from which is deducted $2,877 cash in 
suspended banks and $140,333 outstand- 
ing premiums over ninety days due, 
leaving the net assets $507,995. 

The liabilities consist of reserve for 
unpaid losses, $419,283; unpaid rein- 
surance, 3,380; unpaid bills,  etc., 
$13,087; taxes due and accrued, $2,500; 
total liabilities, $438,251. The capital 
stock of the Company is $250,000, thus 
showing an imgairment of $180,256 and 
leaving a policyholders’ surplus of only 
$69,743. The claims filed against the 
Company aggregate $1,071,882. These 
were carefully investigated by the ex- 
aminers of the department with the 
result that the above reserve was cal- 
culated as required to liquidate them. 

As to the present condition of the 
Company the examiners report says: 

“An examination of this Company, 
made by this department as of June 
30, 1912, showed an impairment in the 
Company’s capital of $85,115.56. On 
August 22, 1912, the Company rein- 
sured its total unexpired business, 
amounting to $271,400.13, with the Na- 
tional Surety Company. The Empire 
received a commission of 32 per cent. 
on this business, amounting to $86,- 
948.04. If the assets were all good and 
the reserves carried in the statement 
adequate, this would leave the Com- 
pany with its capital unimpaired. But 
the Company was given credit for 
$110,177.29 for premiums, of which not 
over $50,000 has since been collected, 
showing a loss on this item of upward 
of $60,000. Developments subsequent to 
June 30 on three claims have caused 
an increase in the reserve for these 
claims of approximately $89,000. Sub- 
sequent to the date of reinsurance, the 
Ccmpany has had no sources of profit 
and has been obliged to meet the gen- 
eral office expenses by using the assets 
of the Company. These expenses, which 
do not include adjustment expenses, 
are now averaging about $1,250 per 
week, and no provision is made for this 
contingent liability in the statement 
above set forth. 

Justice Amend of the New York Su- 
preme Court has, by order made De- 
cember 16, directed State Superintend- 
ent of Insurance W. T. Emmet to liqui- 
date the business of the Empire. 

The company reinsured all of its 
outstanding risks in the National 
Surety Company in August, 1912; and 
its officers have since been engaged 
in the adjustment and payment of ma- 
turing claims. In a statement Supér- 
intendent immet said: “An examina- 
tion of the company which was begun 
by the New York State Insurance De- 
partment on December 10 revealed 
the fact that, while the assets of the 
corporation exceeded its total liabil- 
ities including the liability loss re- 
serve by $69,743.60, the funds available 
for the payment of matured claims 
were substantially exhausted. Imme- 
diate steps were, therefore, necessary 
to prevent the waste of assets and con- 


sequently the impairment of the secur- 
ity of all creditors through forced sales 
of securities under levies upon the 
property of the corporation in satis- 
faction of unpaid judgments.” 

The liquidation proceedings will be 
conducted through the liquidation bu- 
reau of the Insurance Department. 
Superintendent Emmet has designated 
Frederic G. Dunham, who is chief of 
that bureau, to act as Special Deputy 
Superintendent of Insurance and his 
agent in immediate charge of the com- 
pany’s affairs. 





COMPLAIN OF HEAVY LOSSES. 


Accident Insurance Writing Companies 
Say Present Has Been a 
Hard Year. 


According to general statement 1912 
will not prove a bonanza for the per- 
sonal accident and health writing insur- 
ance companies, nor will any of them 
manage to show material gains in 
Premium income. It has been a con- 
stant fight, say the managers, to hold 
up income, while losses have been re- 
ported with disquieting frequency. 

The impression is steadily gaining 
ground that the modern accident insur- 
ance contract, is altogether too liberal 
in its terms, and should be modified, 
particularly as the assured has been 
educated in claim making and makes 
demand upon the companies for the 
most trivial injuries. 





J. G HILLIARD GETS THE ZURICH. 


Appointed General Agent for Metropol- 
itan District—W. G. Minner to be 


Manager. 
J. G. Hilliard will be general agent 
in the Metropolitan District for the 
Zurich Accident & Liability Co. of 


Switzerland when that company is 
ready to begin writing local business. 
Mr. Hilliard already has the Prussian 
National and Harold W. Letton United 


States manager for that company is 
also United Staies manager for the 
Zurich. 

The Zurich’s liability business in 


this field will be under the manage- 
ment of William G. Minner, who has 
resigned from the Casualty Co. of 


America to go with Mr. Hilliard. Mr. 
Minner was superintendent of the city 
department of the Casualty Co. of 
America prior to which he was with 
the Fidelity & Casualty. 

The Zurich Accident & Liability has 
total assets of about $16,009,900, in- 
cluding a _volicyholiers’ surplus of 
about $6,000,090. It is one of the most 


prominent accident companies in 
Europe. F. Meyer is its general man- 
ager. The Zurich does business in 
Switzerland, Germany, France, Bel- 
gium, Holland, Denmark, Norway, 
Sweden, Austria, Italy and Spain. It 
is understood that the initial deposit 
to be made in this country will be 
$1,000,000. 





Maryland’s Plate Glass Manager. 
Carroll Tubman manager of the plate 
glass department in the New York 
office of the Maryland Casualty Co. 
has been called to the home office as 
manager of the plate glass department, 





succeeding C. D. Eldridge who died 
recently. This promotion was made 
in recognition of Mr. Tubman’s suc- 


cess in the New York office. 





Phases of Compensation. 


Members of the Insurance Society of 
New York heard on Tuesday evening 
an address on “Some Phases of Work- 
men’s Compensation” by E. W. De 
Leon, president of the Casualty Co, of 
America. 


“PROFIT-SHARING” ILLEGAL 


SUPT. EMMET CALLS IT A GAMBLE 


Certificates Endorsed on Liability Pol- 
icies Providing “Profit-Sharing” 
not Insurance. 


The question of whether tne issu- 
ance of a so-called “profit-sharing” cer- 


,tificate by liability companies was per- 


missible under the laws of this State, 
Was brought to the attention of the 
New York Insurance Department and 
Superintendent Emmet has given his 
opinion in which he holds that the 
“profit-sharing” certificate is contrary 
to law, and he says further, is very 
close to a gambling contract which is 
ultra vires of any corporation. 

The matter was brought to the at- 
tention of the Insurance Department in 
an interesting letter from Secretary 
Theodore E. Gaty, of the Fidelity & 
Casualty Co. which follows: 

“We have been approached on sev- 
eral occasions by large clients who 
have requested us to issue a policy for 
a nominal amount, which would be 
called a deposit premium, the company 
agreeing to investigate and adjust all 
losses and to furnish legal services and 
pay all losses, the assured, however, to 
reimburse the company for all expenses 
and losses and, in addition, pay a per- 
centage of such losses and expenses 
plus the deposit premium for the ser- 
vices, as we believed that this was con- 
trary to good insurance practices and 
we also believed that the Insurance 
Department would condemn such a 
practice on the nart of the companies. 
We could undoubtedly build up a con- 
siderable business on this basis and 
you can readily see that the company 
would not put up the proper reinsur- 
ance reserve aur would it be conduct- 
ing a legitimate insurance bu3iness. 

“If a profit-sharing scheme is permis- 
sible, as outlined by the endorsement 
enclosed, it seems to us that the plan 
suggested by several of our clients 
would be in entire consonance with the 
profit-sharing scheme of the —————. 
We have been advised that stock com- 
panies may not conflict with mutual 
companies by inserting profit-sharing 
schemes in their policies; that this is 
contrary to the laws established for 
the formation of mutual companies. We 
have heard indirectly that the Insur- 
ance Department of New York passed 
upon this question in connection with 
marine and fire insuranc® some years 
ago, and declined to permit profit-shar- 
ing schemes on the part of stock com- 
panies. Won’t you kindly advise us: 

“First—Whether the profit-sharing 
scheme as disclosed in the endorse- 
ment enclosed is in conformity with 
the insurance laws of the State of New 
York. 

“Second—Whether the scheme as 
outlined by us. which we believe in- 
volves no radical departure from the 
plan adopted by the ————————, is in 
conformity with the insurance laws of 
the State of New York.” 

The form of the endorsement under 
question reads as follows: 

50 Per Cent. Profit-Sharing Endorse- 
ment. 

This policy is issued subject to the 
following profit-sharing agreement, viz.: 
that within sixty days after the expira-. 
tion of this policy the company will 
render to the assured a statement, to- 
gether with check for 50 per cent. of 
the profits under this policy, said 
profits to be ascertained as follows: 

“A”—On the credit side of said ac- 
count there shall be credited fhe actual 
gross premiums received by the com- 
pany under said policy. 

“B’—On the debit side of said ac- 
count there shall be charged: 

1. An amount equal to 25 per cent. 
of said gross premiums to cover all ad- 
ministration expenses, including gen- 
eral agents’ compensation and taxes 
under said policy. 

2. The amount paid by the company 
in settlement of losses and claims 
under said policy. 

3. The amount necessary as reserve 


for unsettled losses and claims under 
said policy in New Jersey (if any), 
computed in accordance with the New 
Jersey compensation law effective July 
4, 1911, as in force at the time of mak- 
ing up of said statement, and outside 
of New Jersey (if any), computed in 
accordance with the reasonable esti- 
mate of the company, for each such un- 
settled loss or claim. Of the balance 
remaining, which shall constitute the 
profit on said premiums, the company 
hereby agrees to pay to the assured 50 
per cent. thereof 

It is understood and agreed that 
should such statement show no profit 
the assured is not to make good any 
portion of such deficit. It is further 
understood and agreed that should this 
policy be cancelled by the company 
the profit-sharing statement shall be 
rendered and epplied on the earned 
gross premium received to date of 
such cancellation, which statement 
shall be rendered within sixty days 
after such cancellation date. If this 
policy is cancelled by the assured no 
profit-sharing statement shall be ren- 
dered by the company. This endorse- 
ment shall not be valid until counter- 
signed by a duly authorized representa- 
tive of the company. 


Attached to and forms a part of 
policy No. ...... g Ce OP -cievenctve 
(Signed) see we iatdeee ee 3 

President. 
RON OG. ctixnavdacnwan , this day of 
enn ae eee 191. 
Countersigned = .....seee0e- 


“Unqualifiedly Disapprove.” 


Supt. Emmet replied to Secretary 
Gaty’s letter as follows: 
Albany, December 9, 1912. 
Mr. Theo. E. Gaty, 
Secretary, The Fidelity 
Co., New York City. 


Dear Sir.—This acknowledges your 
letter of December 2nd and previous 
correspondence with reference to a 
form of so-called profit-sharing contract 
or endorsement, copy enclosed, pur- 
porting to be issued by a domestic 
casualty corporation in connection with 
its workmen’s compensation policies in 
the State of New Jersey. You ask 
whether the making of a profit-sharing 
contract by a domestic casualty com- 
pany is lawful; and, if so, whether your 
company can lawfully undertake the in- 
vestigation and adjustment or defense 
of claims against employers, under a 
contract calling for the payment of a 
small deposit premium, the reimburse- 
ment of your company for all expenses 
and losses paid, and payment of a 
commission upon the amount of such 
losses. 

While we do not know of any pro 
vision of law that would prevent an in- 
surance corporation, organized and 
operating in this State, to pay dividends 
to its policyholders out of the profits 
upon its business, we are not able to 
reconcile the agreement embodied in 
the so-called “profit-sharing endorse- 
ment” submitted with legitimate profit- 
sharing as we understand the term. 
We feel that we must unqualifiedly dis- 
approve of this arrangement, as not 
constituting “profit-sharing” in any 
sense of the word, and as a complete 


& Casualty 


. departure from the fundamental prin- 


ciple of insurance which involves the 
payment of indemnity to the few for 
losses out of the contributions of the 
many by way of premiums calculated, 
at least theoretically, with some refer- 
ence to the average or ratio of loss to 
amount at risk as developed in the ex- 
perience of the underwriters. There 
cannot, in our judgment, be any such 
thing as a profit upon a single trans- 
action or risk in the insurance line. 
The only legitimate proof of which an 
insurance corporation is capable, in the 
transaction of the business of insur- 
ance, is a profit upon the underwriting 
of all its business or of all of a certain 
class or character of its business, which 
is so distinct from the rest as to be 
reasonably entitled to be treated apart 
from the rest. 


It is not insurance if the so-called 
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“insurer” relies upon the premium paid 
by each policyholder to pay all the 
losses sustained under his own policy. 
If a rate sufficient for this could be 
ascertained in advance, there would 
still be no advantage in the transaction 
to the insured. He would much better 
stand the losses as they occur than pay 
the additional expense of their divina- 
tion in advance. If the rate is by any 
possibility inadequate to meet the pos- 
sibilty of loss presented by the risk 
apart from all others of its class the 
transaction is a gamble. Gambling con- 
tracts are ultra vires of any corpora- 
tion, as we understand corporate pow- 
ers generally. Certainly no insurance 
corporation, organized under the laws 
of this State, can have the power to 
make a gamble contract. 

We think that the arrangement to re- 
turn half of the net gain to the com- 
pany under each policy of employers’ 
liability insurance to the assured at the 
close of each policy year, as indicated 
in the form of “profit-sharing” endorse- 
ment submitted, is a dangerous ap- 
proach to a gambling contract; that it 
certainly is not legitimate insurance 
business, or within the powers of cor- 
porations organized under the laws of 
this State; and that it is, moreover, 
dangerous to the company concerned 
from a business point of view. 

The plan of operation outlined in 
your letter for your company also meets 
with our disapproval. If it be regarded 
as the business of insurance, we fail to 
see how adequate reserves could be 
computed or maintained on the basis 
of the small deposit premium to which 
you refer, and we feel that the com- 
pany would be exposed to litigation and 
loss in its endeavor to obtain reim- 
bursement for moneys advanced in pay- 
ment of expenses and losses under its 
policies. 

Our final objection to such a line of 
business is that it is not the business 
of insurance. On the contrary, it seems 
to be an adjustment agency—perhaps 
even to be open to the criticism of con- 
stituting the practice of law, which is 
expressly forbidden to corporations in 
this State. At any rate we think it is 
not within the powers, either express 
or implied, of an insurance corporation 
organized under the laws of this State. 

Respectfully yours, 
(Signed) W. T. EMMET, 
Superintendent. 











Travelers Agency Appointments. 

agency appointments in the 
department of the Travelers 
in- 


Recent 
liability 


Insurance Company, of Hartford, 
clude the following: 

Earl H. Danforth, special agent, 
Albany, N. Y., appointed supervising 
special agent, Dayton, Ohio branch; 
Fioyd N. Dull, special agent, home 
office, assigned to the Detroit, Mich., 


branch; John R. Giblyn, special agent, 
Syracuse, N. Y., transferred to Indian- 
apolis, Ind., branch; William F. Long, 
special agent, home office, assigned to 
Hartford, Conn., branch; Ralph S&S. 
Eddison of Albany, N. Y., appointed 
special agent, and assigned to Bridge- 
pert, Conn., branch; Frank X. Yung, 
special agent, home office, assigned to 
Detroit, Mich., branch; Matthew S. 
Gardner of Piedmont, Mo., appointed 
snecial agent, and assigned to St. Louis, 
Mo., branch; Francis J. Scully of Dun- 
kirk, N. Y., appointed special agent, 
home office; Howard D. Wright of 
Williamsport, Pa., appointed special 
agent, home office; Frederic H. Mead 
of Watervliet, N. Y. appointed special 


agent, home office; Gordon Stuart of 
Plainfield, N. J., appointed special 
agent, home office; Dorr C. Price of 


New York city, appointed special agent, 
home office; Harry H. Brigham of 
Malden, Mass., appointed special agent, 
home office. 





The New York Insurance Depart- 
ment began an examination of the 
United States branch of the General 


Accident this week. 


TAKES OVER $7,600,000 LINE 


HARTFORD CO. GETS BOILER RISKS 





Reinsures Whole Department of United 
State Fidelity & Guaranty, In- 
cluding Fly-Wheel. 





The entire steam boiler and fly-wheel 
business of the United States Fidelity 
& Guaranty Co. has been reinsured in 
the Hartford Steam Boiler Inspection 
& Insurance Co. The number of risks 
is said to be about 1,500 and the total 
business reinsured reaches $7,500,000. 


This makes the eighth reinsurance 
transaction in steam boiler business 
participated in by the Hartford com- 
pany and is in line with its policy of 
taking over all the ‘business in its 
specialty that is available. 


President Brainerd of the Hartford 
Steam Boiler speaking of the reinsur- 
ance, said that the total premiums of 
the steam boiler business amounted to 
about $2,000,000 and that there were 
more than a score of companies com- 
peting for the business. The result: is 
that there is little profit for them due 
to the necessity of maintaining an in- 
spection department without which 
transacting the steam boiler business 
was impossible. 

The Hartford Steam Boiler transacts 
only steam boiler and fly-wheel busi- 
ness and it has gradually taken over 
the business in these lines of other 
companies that have found that it costs 
more to get and maintain than the 
available income would carry. The com- 
pany ‘has been in business since 1866 
and its net premium income for the last 
year was $1,316,958. The expense of 
management, including inspections for 
that year, amounted to $1,161,535, giv- 
ing some idea of the cost of adequate 
inspections which is the chief feature 
of steam boiler and fly-wheel insurance. 
The company has a capital of $1,000,000 
and total assets of $5,045,875, according 
to the last annual statement. 





TO ENACT TRUSTEE LAw. 





Foreign Companies to Come Under 
Same Requirement as in Fire 
Insurance. 





The New York Insurance Department 
will advocate before the State legis- 
lature the extension of that provision 
of the law requiring foreign fire insur- 
ance companies to trustee their funds 
including the reserves in this country, 
so that it shall include both casualty 
and surety companies as well. 

Under present requirements, foreign 
casualty companies operating here 
could withdraw practically all of their 
funds in this country except the work- 
ing capital. The plan is merely to ex- 
tend the provisions of the present law 
to include the casualty and surety busi- 
ness. 





VEHICLE ACCIDENT CLAIMS. 





Experience of Travelers Shows Inter- 
esting Comparison—Runaways 
Caused Most Losses. 





An interesting comparison of acci- 
dent payments due to horse and vehicle 
accidents from January 1 to October 1, 
is shown by the Travelers in the fol- 
lowing table concerning which the com- 
pany says: 

The measure of any hazard is the 
proportion that the number of injured 
bears to the number of people exposed. 

As these accidents ‘1o not include 
accidents to pedestrians from horses 
and vehicles, which are included under 
the head of accidents to pedestrians, 
it will be seen that the number of 
people exposed is relatively not as 
great as in most other cases of accl- 
dent. 

The fact, therefore, that The Travel- 
ers has paid 607 claims for an 
amount of $74,517.57 in nine months, 








marks horse and vehicle accidents as 
an important hazard when exposure is 
considered. 

Number Amount 


Runaways ........ 97 $13,798.46 
| eer 83 13,354.82 
Defective appli- 

WOE. 09.44 400040 8 5,174.00 
Getting in or out... 77 4,674.59 
errr 54 8,230.04 
Horseback riding . 81 17,245.36 
Bites and kicks ... 62 3,112.08 
Working around ve- 

hicles, etc. ..... 83 4,715.24 
Miscellaneous .... 62 4,213.03 

607 $74,517.57 





TO ORGANIZE LOCAL BOARDS. 





James F. Pavey, Appointed by Com- 
pensation Bureau, Starts First at 
Providence. 





In line with the plans already ar- 
ranged by the Workmen’s Compensa- 
tion Service and Information Bureau 
for establishing local boards at all im- 
portant centers, James F. Pavey, form- 
erly agency supervisor for the Ocean 
Accident & Guarantee, has been ap- 
pointed special representative of the 
Bureau. Mr. Pavey’s work will be to 
organize the local boards and he starts 
at once on the Rhode Island situation 
and will organize a board at Provi- 
dence. 





Gets Verdict For $20,375. 





After a long-drawn out and bitterly 
eontested legal fight James A. Clark, 
Jr., of Pittsburgh, has secured a verdict 
for $20,375.14 in his action for damages 
against the Best Manufacturing Com- 
pany of his home city. The plaintiff 
was badly injured in 1908, while per- 
forming certain work outside his 
regular duties, but which he had been 
directed to do by the foreman in charge. 





Automobile Accident Costs $7,200. 





Becauses of injuries received in an 
automobile accident on July 1, 1910, 
Miss Bertha W. Reid, an actress of 
Deal Beach, N. J., secured a verdict of 
$7,200 in her suit for $20,000 damages 


against Albert Plant, a prominent 
chemical manufacturer of New York 
city. 


Drop Charge of Switching. 





The of alleged switching 
brought against the National Life In- 
surance Co. U. S. A., by the North 


American Accident Co., were heard by 


charge 





CONCENTRATING ON TERRITORY. 





New Amsterdam Reinsures Scattered 
Risks in Several States Involving 
$25,000 In Premiums. 





In order to concentrate on that terri- 
tory where it has a considerable amount 
of business, the New Amsterdam 
Casualty Co. has reinsured its risks in 
South Carolina, Maine, Vermont, New 
Hampshire and Maryland. The com- 
pany’s business in these States was 
comparatively small reaching a total of 
about $25,000 in premiums annually. 
The business was taken over by the 
United States Casualty Co. 





MARYLAND CASUALTY BLDG. 





Last Number of “The Budget” a Sou- 
venir of Handsome Home 
Office Structure. 





The handsome enlarged home office 
building of the Maryland Casualty Co., 
of Baltimore, is described in detail in 
the final number of “The Budget,” the 
Company’s paper, which is a souvenir of 
the home office. With many excellent 
illustrations the various parts of the 
building and departmenits of the Com- 
pany are shown. 

In a foreword, President John T. Stone 
writes interestingly of the enlarged 
home office and its significance. Its lofty 
and beautiful tower makes the Maryland 
Casualty Building conspicuous in Balti- 
more and one of the interesting sights 
of the city. 

The building is of the most approved 
construction and contaifis in addition to 
offices a rest room and club room. 





Union Casualty to Seek Broader Field. 





Shortly after the first of the year, it 
is reported, the Union Casualty Com- 
pany of Philadelphia, will seek admis- 
sion into New York, IMinois, Indiana and 
Missouri. 


The Employers’ Liability im 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 


LIABILITY, STEAM BOILER, ACCIDENT, 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 


United States Branch 
SAMUEL APPLETON, United States Manager 











Superintendent Moore of the Ohio In- Employers’ Liability Buliding, 

surance Department and the accusing 33 Broad Street, Boston, Mass. 

company dropped the charges, ACENTS WANTED 
FIDELITY AND SURETY BONDS 


3 South William St., New York City 





INTERNATIONAL FIDELITY INSURANCE 
COMPANY 


CASH CAPITAL 
HOME OFFICE: 15 EXCHANGE PLACE, JERSEY CITY, N. J. 
The only Surety Company Organized under Laws of New Jersey 


This Company is not a party to any agreement for control of rates 
. BILLINGTON, HUTCHINSON & COMPANY 


GENERAL 


AGENTS 
425 Walnut St., Philadelphia, Pa. 








Capital & Surplus . 





Southwestern Casualty 
Insurance Company 
SAN ANTONIO, TEXAS 


President, HOMER EADS 
Vice-President M. T. COGLEY 
Agents wanted everywhere in the State of Texas, for Accident, Plateglars, 
Burglary and Bonding Lines 


$290,000.00 
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SPECIAL TALKS WITH LOCAL AGENTS 





Some agents seem to have 


Small forgotten that early this 
Burglary year the companies started 
Policies. to issue small burglary in- 


surance policies for as low 
amounts as $100 at a premium of $4 
and up. Many persons objected to tak- 
ing out $1,000 in burglary insurance 
and the small policies were issued to 
meet this demand. It is evident that 
some agents have not yet woke up to 
the fact, however, for one agent wrote 
in to the New Amsterdam Casualty 
Co., saying that he could not renew a 
certain policy because the assured ob- 
jected to continuing $1,000 burglary in- 
surance, although he would be willing 
to carry $500. 

The small policies were not intendeu 
to replace old ones in force with the 
minimum of $1,000, except in circum- 
stances such as that which confronted 
the agent referred to above. These 
small burglary contracts should open 
up an entirely new field for this busi- 
ness, appealing to the vast number of 
households such as found in city apart- 
ments where there is no great amount 
of value that is stealable or in other 
medium class homes. Every household 
should have a burglary policy and the 
small ones now issued makes this 
possible. 


” o » 


Many of the troubles of 
Trouble in the claim department 
Making Wrong of the company in con- 
Classification. nected with personal 
accident business grow 
incorrect classification of 
Harvey Thornburgh of the 
asualty, says on this subject 
ynal Agents Record: 
of trouble to the 
Ciaims Department, a source of annoy- 
to the agent, and a creation oi 
ust, disapproval and dissatisfaction 
from the settlement of claims 
policyhciders arising on account of 
a wrong classification of their risk. 
Whether it be done by the agent wil- 
fully or ignorantly, we of course are 
not in a vosition to say. When it is 
done, ho-vever, from either cause, it 
produces the same amount of trouble, 
and is, if from the first reason, in- 
excusable, uncalled for, and almus! 
criminal: end if from the second rea- 
son, is measure to be condone4d 
While ignorance of law is no excuse 
for its violation, we realize that a large 
per cent. oi the solicitors are not as 
well educated in the manual as they 
ought to be, and more time should: be 
spent by them in the study of the 
classifications. This need not take 
much time, for instance say you 
contemplate a visit to a lumber plan‘ 
in the woods, and the first man yo'l 
should meet is one who tells you he 
is the Foreman on the job. Do not 
forget to ascertain whether he is a 
‘Foreman with supervising duties only,’ 
or a ‘Foreman working,’ for upon con- 
sultation of your manual you will finJ 
a vast difference in the hazard of the 
two risks. Or, if your visit is to a 
stone quarry and you meet the Fore- 
man, ascertain if the quarry explo- 
sives are used, and classify him ac- 
cordingly. Now when you have studied 
the hazard of the occupation under 
each of these plants, you ought only 
to have to refer to them occasionally 
for refreshing your memory. You will 
find by following this plan that before 
long you will have a goodly number 
of the occupations of various plants 
classified correctly in your mind, and 
much good will result therefrom. 
“We have occasion most every day 
to make adjustments where the occupa- 
tion has been really changed after the 
issuance of the policy, and, of course, 
in such instances, no one is blamed. 
But we had a case shortly where a 
man who owned, played in, operated or 
controlled a gambling room where all 
kinds of chance games were played, 
was written as a ‘Broker’ in the low- 


out of the 
risks. J. 
National ( 
in the Nati 

“A very great deal 
alc 
diss 
comes 


for 


as 


est hazard named in the manual for 
brokers. This classification was wrong 
and should never have been written. 
Of course, trouble arose when the claim 
was adjusted. 

‘Let each solicitor make a practice 
of a the manual instructions to 
agents at least twice a month until he 
is thoroughly conversant with its con- 


tents, then be guided solely by them, 

and, if in doubt about a classification, 

write the company for instructions. 
They will be cheerfully given.” 

* > a 

The assured had a good 

Whose policy, an excellent policy. 

Fault It provided indemnity, if as 

Was It? .a result of accidental in- 

jury he actually lost time 


from his business and in a smaller 
amount if as such result he could at- 
tend only to a part of his business, It 
provided also specific indemnities for 
certain specified injuries. It provided 
indemnity if as a result of illness or 
disease he was unable to attend to his 
business. 

He was insured in a good company, 
a company which makes it a rule to pay 
everything that it contracts to pay and 
to pay it as promptly and with as little 
annoyance to the assured as possible; 
a company which when there is any 
room for doubt as to its liability in any 
case is always disposed to give to the 
assured the benefit of the doubt. 

The agent who placed the insurance 
had been in the business for a good 
many Years and had an experience 
which should have posted him thorough- 


ly as to the conditions of the accident 
and health business. He had been 
with this particular company long 
enough to have learned its contracts 
by heart and to know just what they 
id and what they did not cover. 


Then the assured 
enough to be taken ill. 
serious enough to cause 
able painful annoyance 
him some expense. It 
enough to prevent for 
day his attending his 
as usual. 


was unfortunate 
His illness was 
him: consider- 
and occasion 
was not serious 
even a single 


to business just 


He reported the illness to the insur- 
ance company with a request for in- 
demnity. The company very naturally 


replied that he had suffered not only 
no disability covered by that particular 
policy but no disability that was ever 
covered by any health policy written 
by any company. 

Then the assured 
complaining that the 
fused payment of a 
technicality.” 

The agent did not reply to him, “You 
hold no claim under your contract! 
with the company. LIlness indemnity 
under that policy is payable only when 
the assured is unable to attend to his 
business. I explained that to you} 
when you took it.’”’ He dared not say | 
that for he had not explained it. 

Instead the agent wrote to the com- 
pany asking that the claim be paid, 
urging that the assured was honest in 
making the claim, had always supposed 
that he was covered for indemnity 
under such conditions, was a very in- 
fluential man in the community and 
his influence would count very heavily 
for or against the future business of 
the agert. 

It was all very 


went to the agent 
company “had re- 
just claim on a 


unfortunate. A dis- 
satisfied claimant is a detriment to the 
company, the agent and the business 
generally. But whose fault was it? 

Not the company’s. The policy 
ditions were plain and simple. 
circulars descriptive of the policy 
plained very clearly just what 
these conditions. 

Had the agent explained clearly 
the assured when he wrote the insur- 
ance the conditions of the policy, the 
misunderstanding could not have oc- 
curred. Had he even explained when 


con- 
The 
ex- 
were 


] 
to 


the illness occurred that the policy did 
not cover such cases the misunder- 
standing would not have been serious. 

We will not say that no agent can 
succeed who does business in this way. 
Some of them seem to succeed in spite 
of so doing business. But we will say 
that it is a poor way of doing business 
and can not lead to the highest success. 
—New Amsterdam Casualty “Talks.” 





OREGON’S COMPENSATION PLAN. 


Would Have State, Employer and Em- 
ploye all Contribute to State 


Fund. 
The State compensation commission 
appointed to draft a workmen’s com- 


pensation law for Oregon are planning 
to put forward a law that will require 
contribution to the State compensation 


fund from the State, the employer and 
the employe. 

The labor unions are opposing the 
plan on the ground that the employer 


should bear all of the expense and the 
workers pay no assessments whatever. 
The insurance interests do not seem to 
be represented in the controversy over 
the plan. 





In full settlement of her suit against 


In the United States Circuit Court 
Henry Artes of Coal Grove, Ohio, has 


brought suit for $12,000 against the 
Yellow Poplar Lumber Company, an 
Illinois corporation. 





GEORGE J. KUEBLER : 
Attorney - at - Law 
EXPERT LEGAL COUNSEL ON 
INSURANCE MATTERS 
Briefs of the Law in any State 
on Matters of 


INSURANCE 


a Specialty 


t- References on Application ~-:- 


Suite 720-29 So. LaSalle St. Chicago, MH. 


TELEPHONES: Randotph 6816 and 6817 














the Inter-State Telephone Company and 
the Utica Gas and Electric Company, teenies 
Mrs. Julia Holmes of Little Falls, N. Y., SUPERIOR POLICIES 
on Friday last accepted $3,000. Mrs. 
Holmes’ son, Earl F., while employed KIMBALL C. ATWOOD, President 
as a lineman by the telephone com- 80 Maiden Lane, New York 
panies, was killed on September 20, 
1911, 
Are you Interested in Western and Pacific Coast Insurance walters §? 
b To keep posted in the above, read the UNDERWRITERS’ REPORT, publis at San 
Francisco, the only weekly insurance newspaper issued West of Chicag 
Positively unexcelled by any insurance medium in the United States for news of 
nsurance in the territory extending from the Rocky Mountains to the Pacific Ocean 


UNDERWRITERS’ REPORT 


Subscription Price $3.00 Per Year 
350 Sansome Street 


SAN FRANCISCO, CAL. 











NEW ENGLAND 
CASUALTY CO. 


Incorporated under Massachusetts Laws 
Fidelity and Surety Bonds, Burglary and 
Theft, Accident and Health Insurance 

Liability and Automobile Property Damage 
Excellent territory open to reliable representatives 


HOME OFFICE 
4 Liberty Square, Boston, Mass. 








Home Office, 


G 


_ DANIEL D, WHITNEY, Vice-Pres. 


THE 


MEFROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co. 
47 CEDAR STREET 
Chartered 1874 


POLICIES 


OF "THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, 
8. WM. BURTON, Sec. 
RELIABLE AND ENERGETIC 


President 
ALONZO G. BROOKS, 
AGENTS WANTED 


Ass’t Sec 








HEAD OFFICE 


CHICAGO 
F. W. LAWSON 


General Manager 


Liability, Accident, 
Burglary, Boiler and 
Credit Insurance 


OF 








Estoblirhed 


London Guarantee & Accident Co., Ltd. 


LONDON, 


THE SIGN OF GOOD CASUALTY INSURANCE 


F. J. WALTERS 
Resident Manager 
55 JOHN STREET 

New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 
Resident Managers 


1869. New England 


ENGLAND 











THE EASTERN UNDERWRITER 


December 19, 1912. 








TALK TO “COL. BILL DAVIS” ; 
INDEPENDENT LIFE. 


INSURANCE COMPANY 
NASHVILLE, TENN. 


ABOUT OPPORTUNITIES 


FOR 


“LIVE WIRE” GENERAL AGENTS 
TENNESSEE, KENTUCKY and ALABAMA 
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Authorized era $500,000 


Brtroit National Fire 
Iusuranuce Co. 





Erie—Altoona 


Man of Managing Size Needed— 
Good Contracts, Liberal Commissions 


NO BETTER POLICIES 


Write Direct 


Scranton Life Insurance Co. 


Scranton, Penna. 











DETROIT, MICHIGAN 
A Company to be built gradually and along the indicated 
lines of permanence 


AGENCY CONNECTIONS SOLICITED 


The NATIONAL of Detroit 


PIONEER IN 


ACCIDENT AND HEALTH INSURANCE 


DISTRICT MANAGERS WANTED 


Salaried Positions and big future in cities in New York, 
Pennsylvania and New Jersey for producers and men 
capable of managing an industrial debit. 








Majestic Building - oe * 


Address: National Casualty Company 
Detroit, Mich 








ae Tea, 


INSU PANG! 13) CO MPANNT 


a MD. 
Surplus to Policyholders $451,281.41 


Cash Capital $350,000.00 
FOR AGENCIES IN NEW YORK, NEW JERSEY sod PENNSYLVANIA, 
Apply to HARRY W. BIRCHA RD, Special Agent, ELMIRA, N. Y., or HOME OFFICE 


JEFFERSON 


FIRE INSURANCE COMPANY 
OF PHILADELPHIA 


ALEXANDER WN. STEWART, President 
8. LAURENCE BODINE, Vice-President 
SAM'L W. SCOTT, Secretary 














Caledonian Insurance Co. of Scotland 
FOUNDED 1805 
“ THE OLDEST SCOTTISH INSURANCE OFFICE” 


UNITED STATES HEAD OFFICE 
Caledonian Building, 50-52 Pine Street, New York 


CHAS. H. POST, U. S. Mgr. R. C. CHRISTOPHER, Asst. U. S. Mgr. 


NEW YORK CITY OFFICE 
Golden Hill Building, 59 John Street, New York 
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OVER EIGHTY PER CENT 


of the Premium Income received in 1910, renewed in 
1911. Business that stays and pays is best for the 
agent and the Company. A clear,fair policy contract 
accomplishes this. 

WRITE HOME OFFICE FOR AGENCY 








WILLIAM T. SMITH, SECRETARY 
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UNITED STATES ANNUITY AND LIFE INSURANCE COMPANY, CHICAGO, 


| BANKERS LIFE COMPANY . 


DES MOINES, IOWA 
ERNEST E. CLARK, President ORGANIZED 1879 
Exceptional record during thirty-one years for 
Low Rate of Mortality Economy of Management © Prompt Payment of Claims 
Gross Assets over - - - - $18,200,000 


SIGMUND W. MEYERFELD, General Agent 
Phone, Cortland 1399 149 Broadway, Singer Bidg., New York 
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VALUABLE AND EFFECTIVE 
CANVASSING LITERATURE 


—For— 


LIFE INSURANCE AGENTS 
“REBATING VOIDS THE POLICY ” 


‘*Rebater and Assured Liable to Fine and Imprisonment ”’ 
$2.00 per 100; $1.25 per 50 


“A BANKING PROPOSITION or TWO METHODS OF SAYING” 


Price $5.00 per 1,000; $3.00 per 500 
(With Imprint on Lots of 5,000 or over) 


“DO RICH MEN NEED LIFE INSURANCE?” 


Giving Effective Answers in the affirmative 
Price $2.00 per 100; $1.25 per 50 


“A STORY OF TWO PYRAMIDS” 


Illustrating the Difference Between the Legal Reserve and Assess- 
ment Plans of Life Insurance 
Price $1.50 per 100; $1.00 for 50 


“COUNTER PROPOSITIONS ” 


Insurance for Property and Life 
Price $5.00 per 1,000; $3.00 per 500 
(With Imprint on Lots of 5,000 or over) 





The above pamphlets are productions of articles appearing 
in past issues of THE EASTERN UNDERWRITER, or for which 


we are agents. 
Samples of any or all of the above sent upon receipt of 25c. 
postage. 
Address THE EASTERN UNDERWRITER CO. 
105 William St., New York City — 














ILLINOIS, U. S.A, 


T 
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